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Item 2.02    Results of Operations and Financial Condition.

On January 11, 2016, Voxx International Corporation (the “Company”) issued a press release announcing its earnings for
the nine months ended November 30, 2015. A copy of the release is furnished herewith as Exhibit 99.1.

Item 5.02    Departure of Directors or Certain Officers; Election of Directors; Appointment         of Certain Officers;
Compensatory Arrangements of Certain Officers.

    
(c) Appointment of Certain Officers

On January 13, 2016, Loriann Shelton was appointed to the position of Chief Operating Officer of the Company effective
immediately. Ms. Shelton, age 58, has been the Senior Vice President and Chief Accounting Officer of the Company since
December of 2012 and prior thereto was Senior Vice President of Accounting and Credit from 2006. She has also served as the
Chief Financial Officer of VOXX Electronics Corporation and VOXX Accessories Corporation, wholly owned subsidiaries of the
Company.

    
In connection with this appointment, changes to Ms. Shelton’s compensation package were made. Effective immediately,

Ms. Shelton will receive an annual base salary of $450,000. In 2016, she will be guaranteed a bonus of $50,000 and will be eligible
for an additional cash bonus of $37,500 upon achievement of consolidated pre-tax earnings of $5 million plus an additional
$37,500 for achievement of each additional $5 million of consolidated pre-tax earnings (including certain adjustments) thereafter.

A copy of the press release announcing the appointment of Ms. Shelton as Chief Operating Officer is attached as Exhibit
99.2.

Item 8.01        Other Events.

On January 12, 2016, the Company held a conference call to discuss its financial results for the nine months ended
November 30, 2015. The Company has prepared a transcript of that conference call, a copy of which is annexed hereto as Exhibit
99.3.

The information furnished under Items 2.02, 5.02 and 8.01, including Exhibits 99.1. 99.2 and 99.3, shall not be deemed to
be filed for the purposes of Section 18 of the Securities Exchange Act of 1934, as amended, and will not be incorporated by
reference into any registration statement filed under the Securities Act of 1933, as amended, unless specifically identified therein as
being incorporated therein by reference.

EXHIBIT INDEX

   Exhibit No. Description
  

99.1 Press Release, dated January 11, 2016, relating to VOXX International Corporation's earnings release for the
three and nine months ended November 30, 2015 (filed herewith).

  

99.2 Press Release, dated January 13, 2016, regarding the appointment of Ms. Shelton as COO.
  

99.3 Transcript of conference call held on January 12, 2016 at 10:00 am (filed herewith).
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Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its
behalf by the undersigned thereunto duly authorized.

VOXX International Corporation (Registrant)

Date: January 14, 2016
BY: /s/ Charles M. Stoehr
Charles M. Stoehr
Senior Vice President and
Chief Financial Officer



FOR IMMEDIATE RELEASE

VOXX INTERNATIONAL CORPORATION REPORTS ITS
FISCAL 2016 THIRD QUARTER AND NINE-MONTH FINANCIAL RESULTS

HAUPPAUGE, NY - January 11, 2016- VOXX International Corporation (NASDAQ: VOXX), today announced financial results for its
Fiscal 2016 third quarter and nine-months, ended November 30, 2015.

Net sales for the Fiscal 2016 third quarter were $192.5 million compared to $223.4 million reported in the comparable year-ago period, a
decline of $30.9 million or 13.8%. The average Euro in the Fiscal 2016 third quarter was 1.11 as compared to 1.27 in the comparable year-ago
period, a decline of approximately 13%, and this impacted net sales by approximately $9.2 million.

 Q3 2016 Q3 2015
Year-over-Year

$ Change
Q3 2016 vs. Q3 2015

(Euro impact)
Total Net Sales $192.5 $223.4 ($30.9) ($9.2)
   Automotive $92.6 $110.2 ($17.7) ($6.2)
   Premium Audio $44.7 $54.4 ($9.6) ($1.6)
   Consumer Accessories $54.8 $58.2 ($3.4) ($1.4)
   Corporate $0.4 $0.6 ($0.2) 0

• Automotive segment sales were down $11.5 million, excluding the impact of the Euro conversion. The Company saw an increase in
OEM sales as a result of the start of a new rear-seat entertainment contract with Cadillac and the re-launch of a previously suspended
program, which partially offset declines in the aftermarket. Lower aftermarket sales were primarily related to a decline in remote start
systems given better than expected weather conditions across the U.S., and lower sales of satellite radio products and portable DVD
players, the latter of which is being phased out. Additionally, the Company had previously divested its Jensen product line, which led to
approximately $3.2 million of the decline.

• Premium Audio segment sales, excluding the impact of the Euro conversion, were down $8.0 million, driven primarily by lower
domestic retail sales, some of which were related to the discontinuation of business with certain retailers and higher load-in sales of
products not repeated in the current year.

• Consumer Accessories segment sales, excluding the impact of the Euro conversion, were down $2.0 million. The sales decline was
primarily related to lower sales of headphones, reception and hook-up products, and tablets, the latter of which is being phased out.
These declines were offset by sales increases of wireless and Bluetooth speakers, Singtrix and 360Fly™ action cameras.

Pat Lavelle, President and CEO of VOXX International, commented, “Our third quarter results came in mostly as anticipated though
production delays of the 360Fly Action Camera, coupled with lower than expected sales in the Automotive aftermarket, impacted projections in
excess of $8.0 million. While some near-term headwinds remain in the coming quarter, we’re confident that the Company is positioned for
growth in Fiscal 2017. Within Automotive, we have a number of multi-year Automotive contracts that should positively impact performance,
though the China environment is something we’re watching closely. The Premium Audio category is poised for a rebound with the introduction
of new soundbars, streaming audio and PlayFi music systems. And Consumer Accessories, where we continue to grow our position in wireless
and Bluetooth speakers, should potentially drive the biggest growth with new sales from reception, 360Fly and EyeLock products.”

VOXX International Corporation Reports Fiscal 2016 Third Quarter Results…
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The gross margin for the Fiscal 2016 third quarter came in at 29.0% as compared to 30.9% for the same period last year, a decline of 190 basis
points. Automotive gross margins came in at 29.2% as compared to 31.3% and the decline was primarily driven by a change in product mix.
Premium Audio gross margins were 33.9% as compared to 33.7% with the 20 basis point increase driven primarily by product phase-outs in
Fiscal 2015 and higher product margins on new product lines. Consumer Accessories gross margins were 24.1% as compared to 26.7%. Gross
margins were adversely impacted by a decline in sales of some higher margin products, partially offset by higher sales of wireless and
Bluetooth speakers, and other product lines.

Operating expenses for both the Fiscal 2016 and Fiscal 2015 third quarters were $52.3 million. The Company’s operating expenses have been
impacted by foreign exchange translations, resulting in a $2.5 million year-over-year decline. There have also been decreases in operating
expenses due to lower commission expenses, salary and related payroll expenses, travel and entertainment expenses, and advertising expenses
resulting from various cost containment programs. These declines were partially offset by higher legal fees and salary expenses at
VOXXHirschmann as the Company continues to bring on new engineers to support existing and new programs. Additionally, as a result of the
Company’s acquisition of a controlling interest in substantially all of the assets and certain liabilities of EyeLock LLC, the Company incurred
acquisition related costs and higher salary and R&D expenses related to EyeLock.

The Company reported operating income of $3.6 million as compared to operating income of $16.6 million in the Fiscal 2015 third quarter. Net
income for the Fiscal 2016 third quarter was $7.8 million or income of $0.32 per diluted share as compared to net income of $15.6 million and
net income per diluted share of $0.64. Net income was favorably impacted by a bargain purchase gain recognized in the Fiscal 2016 third
quarter of approximately $4.7 million related to the Company’s acquisition of EyeLock, among other factors.

Earnings before interest, taxes, depreciation and amortization (“EBITDA”) for the Fiscal 2016 third quarter was $16.8 million as compared to
EBITDA of $22.2 million reported in the Fiscal 2015 third quarter. Adjusted EBITDA was $13.1 million as compared to $22.4 million for the
comparable Fiscal 2016 and 2015 third quarter periods.

Nine-Month Comparisons (for the nine-month periods ended November 30, 2015 and November 30, 2014)

Net sales for the Fiscal 2016 nine-month period were $511.1 million compared to $587.6 million reported in the comparable year-ago period, a
decline of $76.5 million or 13.0%. Almost half of the sales decline was related to foreign exchange as the Euro conversion accounted for $35.5
million, with the remainder primarily due to softness at retail for select Premium Audio and Consumer Accessories product lines, and
Automotive aftermarket declines. The average Euro in the Fiscal 2016 nine-month period was 1.10 as compared to 1.33 in the comparable year-
ago period, representing an approximate 17% decrease in value.
 

 
Nine-Months

FY 2016
Nine-Months

FY 2015
Year-over-Year

$ Change

Nine-Months 2016 vs. Nine-
Months 2015
(Euro impact)

Total Net Sales $511.1 $587.6 ($76.5) ($35.5)
   Automotive $266.9 $305.6 ($38.7) ($25.4)
   Premium Audio $104.3 $128.5 ($24.3) ($5.2)
   Consumer Accessories $138.7 $152.6 ($13.9) ($4.9)
   Corporate $1.2 $1.0 $0.3 0

VOXX International Corporation Reports Fiscal 2016 Second Quarter Results…
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• Automotive segment sales, excluding the impact of the Euro conversion declined by approximately $13.3 million. The Company’s
Automotive OEM business was up for the comparable periods, when factoring in the Euro translation, and this growth was offset by
lower domestic aftermarket sales. The remote start category in particular, was impacted by warmer winter weather conditions and
timing associated with various programs, as well as lower sales of satellite radio products and portable DVD products. Additionally, the
divestiture of Jensen adversely impacted year-over-year sales by $2.3 million.

• Premium Audio segment sales, excluding the impact of the Euro conversion, were down $19.1 million. This decline was driven by
softness at retail domestically and a phase-out of some of the Company’s older product lines. International sales, excluding the impact
of the Euro conversion were essentially flat for the comparable periods (down $0.4 million).

• Consumer Accessories segment sales, excluding the impact of the Euro conversion, were down $9.0 million. The sales decline was
primarily related to lower sales in Mexico as Fiscal 2015 included the sale of all inventory on hand at the Company’s Mexico
subsidiary, lower sales of tablets as the Company continues to phase out these products and declines in some of the other product
segments. This was offset by higher sales of wireless and Bluetooth products, as well as sales of Singtrix and the 360Fly Action
Camera.

The gross margin for the Fiscal 2016 nine-month period was 29.1% as compared to 29.7% for the same period last year, a decline of 60 basis
points. Automotive gross margins were 30.0% as compared to 31.5%; Premium Audio gross margins were 33.0% as compared to 31.4%; and
Consumer Accessories gross margins were 24.0% as compared to 25.1%. Consolidated gross margins were primarily impacted by a change in
product mix, and a one-time duty refund in the prior Fiscal year which did not repeat in the Consumer Accessories segment, partially offset by
higher product margins within Premium Audio.

Operating expenses for the Fiscal 2016 nine-month period were $152.9 million as compared to operating expenses of $157.1 million in the
comparable year-ago period, a decrease of $4.2 million or 2.7%. Excluding the impact of the intangible asset impairment charges of $6.2
million taken in the Fiscal 2016 second quarter, and $0.8 million associated with acquisition costs, operating expenses declined by $11.2
million for the comparable nine-month periods. Approximately $11.0 million of the decline is attributed to the Euro translation. Additionally,
the Company incurred additional salary and research and development expenses related to the operations of EyeLock, which was acquired in
September 2015.

The Company reported an operating loss of $4.1 million as compared to operating income of $17.3 million in the Fiscal 2015 nine-month
period. Intangible asset impairment charges and acquisition related expenses totaled approximately $7.0 million during the Fiscal 2016 nine-
month period. Net income for the Fiscal 2016 nine-month period was $2.7 million or income of $0.11 per diluted share as compared to net
income of $13.4 million and net income per diluted share of $0.55. Net income was favorably impacted by a bargain purchase gain recognized
in the Fiscal 2016 third quarter of approximately $4.7 million related to the Company’s acquisition of EyeLock and lower currency devaluation
in Venezuela, among other factors.

EBITDA for the Fiscal 2016 nine-month period was $19.8 million as compared to EBITDA of $29.3 million reported in the comparable Fiscal
2015 period. Adjusted EBITDA was $22.8 million as compared to $36.3 million for the comparable Fiscal 2016 and 2015 nine-month periods.

Effective September 1, 2015, VOXX International acquired a majority voting interest in biometrics leader EyeLock. As part of this transaction,
the Company disclosed that it now owns a controlling interest in substantially all of the assets of EyeLock and all of the intellectual property,
encompassing 36 patents and over 40 patents pending. The Company further disclosed that it has expanded its distribution agreement and will
now play a larger role in the sale of EyeLock’s complete suite of products for retail, enterprise, and logical and perimeter access security.

VOXX International Corporation Reports Fiscal 2016 Second Quarter Results…
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Lavelle continued, “The Euro conversion continues to impact results, though we expect this to lessen in the coming quarters. During this past
quarter alone, we were awarded over $37.0 million in Automotive contracts and have a building backlog in place. We expect new products to
drive Consumer Accessories sales and are beginning to see the positive impact of new Premium Audio products, with over 40 products
introduced at the this week’s Consumer Electronics Show. The addition of EyeLock holds great promise and a number of meaningful
partnerships and customers are beginning to materialize. The road ahead will not be easy, but we’re positioned well and I look forward to
reporting on our progress in the coming year.”

Non-GAAP Measures
Adjusted EBITDA and diluted adjusted earnings per common share are not financial measures recognized by GAAP. Adjusted EBITDA
represents net income (loss), computed in accordance with GAAP, before interest expense and bank charges, taxes, depreciation and
amortization, stock-based compensation expense, certain foreign currency remeasurements, relocation and restructuring charges and
impairment charges. Depreciation, amortization, stock-based compensation, and impairment expenses are non-cash items.

Diluted adjusted earnings per common share represent the Company's diluted earnings per common share based on adjusted EBITDA.

We present adjusted EBITDA and diluted adjusted earnings per common share in this Form 10-Q because we consider them to be useful and
appropriate supplemental measures of our performance. Adjusted EBITDA and
diluted adjusted earnings per common share help us to evaluate our performance without the effects of certain GAAP calculations that may not
have a direct cash impact on our current operating performance. In addition, the exclusion of costs relating to the Company's acquisitions,
restructuring, relocations, remeasurements, impairments, stock-based compensation, settlements and recoveries allows for a more meaningful
comparison of our results from period-to-period. These non-GAAP measures, as we define them, are not necessarily comparable to similarly
entitled measures of other companies and may not be an appropriate measure for performance relative to other companies. Adjusted EBITDA
should not be assessed in isolation from or construed as a substitute for EBITDA prepared in accordance with GAAP. Adjusted EBITDA and
diluted adjusted earnings per common share are not intended to represent, and should not be considered to be more meaningful measures than,
or alternatives to, measures of operating performance as determined in accordance with GAAP.

The Company will be hosting its conference call on Tuesday, January 12, 2016 at 10:00 a.m. ET. Interested parties can participate by visiting
www.voxxintl.com, and clicking on the webcast in the Investor Relations section or via teleconference (toll-free number: 877-303-9079;
international: 970-315-0461 / conference ID: 18703832). For those unable to join, a replay will be available approximately four hours after the
call has been completed and will last for one week (replay number: 855-859-2056; international replay: 404-537-3406 / conference ID:
18703832).

About VOXX International Corporation
VOXX International Corporation (NASDAQ:VOXX) has grown into a worldwide leader in many automotive and consumer electronics and
accessories categories, as well as premium high-end audio.   Today, VOXX International Corporation has an extensive distribution network that
includes power retailers, mass merchandisers, 12-volt specialists and most of the world’s leading automotive manufacturers.   The Company
has an international footprint in Europe, Asia, Mexico and South America, and a growing portfolio, which now comprises over 30 trusted
brands. Among the key domestic brands are Klipsch®, RCA®, Invision®, Jensen®, Audiovox®, Terk®, Acoustic Research®, Advent®, Code
Alarm®, Car Connection®, 808®, AR for Her®, and Prestige®. International brands include Hirschmann Car Communication®, Klipsch®,
Jamo®, Energy®, Mirage®, Mac Audio®, Magnat®, Heco®, Schwaiger®, Oehlbach® and Incaar™.  For additional information, please visit
our Web site at www.voxxintl.com.

VOXX International Corporation Reports Fiscal 2016 Second Quarter Results…
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Except for historical information contained herein, statements made in this release that would constitute forward-looking
statements may involve certain risks and uncertainties. All forward-looking statements made in this release are based on currently
available information and the Company assumes no responsibility to update any such forward-looking statements. The following
factors, among others, may cause actual results to differ materially from the results suggested in the forward-looking statements.
The factors include, but are not limited to risks that may result from changes in the Company's business operations; our ability to
keep pace with technological advances; significant competition in the automotive, premium audio and consumer accessories
businesses; our relationships with key suppliers and customers; quality and consumer acceptance of newly introduced products;
market volatility; non-availability of product; excess inventory; price and product competition; new product introductions; foreign
currency fluctuations and concerns regarding the European debt crisis; restrictive debt covenants; the possibility that the review of
our prior filings by the SEC may result in changes to our financial statements; and the possibility that stockholders or regulatory
authorities may initiate proceedings against VOXX International Corporation and/or our officers and directors as a result of any
restatements. Risk factors associated with our business, including some of the facts set forth herein, are detailed in the
Company's Form 10-K for the fiscal year ended February 28, 2015.

Company Contact:
Glenn Wiener, President
GW Communications
Tel: 212-786-6011
Email: gwiener@GWCco.com

- Tables to Follow -



VOXX International Corporation and Subsidiaries
Consolidated Balance Sheets

(In thousands)

  November 30, 2015  February 28, 2015

Assets  (unaudited)   
Current assets:     
Cash and cash equivalents  $ 12,435   $ 8,448  
Accounts receivable, net  101,949   102,766  
Inventory, net  153,663   156,649  
Receivables from vendors  3,190   3,622  
Investment securities, current  0   275  
Prepaid expenses and other current assets  18,248   26,370  
Income tax receivable  1,655   1,862  
Deferred income taxes  1,646   1,723  

Total current assets  292,786   301,715  
Investment securities  10,541   12,413  
Equity investments  22,340   21,648  
Property, plant and equipment, net  78,458   69,783  
Goodwill  102,967   105,874  
Intangible assets, net  189,069   158,455  
Deferred income taxes  673   717  
Other assets  6,118   6,908  

Total assets  $ 702,952   $ 677,513  

VOXX International Corporation and Subsidiaries
Consolidated Balance Sheets

(In thousands)



  November 30, 2015  February 28, 2015

Liabilities and Stockholders’ Equity  (unaudited)   
Current liabilities:     
Accounts payable  $ 71,739   $ 71,403  
Accrued expenses and other current liabilities  51,690   51,744  
Income taxes payable  4,006   3,067  
Accrued sales incentives  16,330   14,097  
Deferred income taxes  560   1,060  
Current portion of long-term debt  85,179   6,032  

Total current liabilities  229,504   147,403  
Long-term debt  17,298   79,455  
Capital lease obligation  1,454   733  
Deferred compensation  4,404   4,650  
Other tax liabilities  5,013   5,157  
Deferred tax liabilities  35,339   34,327  
Other long-term liabilities  10,827   9,648  

Total liabilities  303,839   281,373  
Commitments and contingencies     
Stockholders' equity:     
Preferred stock:     
No shares issued or outstanding  0   0  
Common stock:     
Class A, $.01 par value; 60,000,000 shares authorized, 24,067,444 and 24,003,240
shares issued, 21,898,465 and 21,873,790 shares outstanding at November 30, 2015
and February 28, 2015, respectively  256   255  
Class B Convertible, $.01 par value, 10,000,000 authorized, 2,260,954 shares issued
and outstanding  22   22  
Paid-in capital  293,390   292,427  
Retained earnings  160,298   157,629  
Non-controlling interest  10,111   0  
Accumulated other comprehensive loss  -43,779 )  -33,235 )
Treasury stock, at cost, 2,168,979 and 2,129,450 shares of Class A Common Stock
at November 30, 2015 and February 28, 2015, respectively  -21,185 )  -20,958 )
Total stockholders' equity  399,113   396,140  

Total liabilities and stockholders' equity  $ 702,952   $ 677,513  



VOXX International Corporation and Subsidiaries
Consolidated Statements of Operations and Comprehensive Income

 (In thousands, except share and per share data)
(unaudited)

  

Three Months Ended
November 30,  

Nine Months Ended
November 30,

  2015  2014  2015  2014

Net sales  $ 192,506   $ 223,356   $ 511,063   $ 587,598  
Cost of sales  136,663   154,399   362,202   413,184  
Gross profit  55,843   68,957   148,861   174,414  
Operating expenses:         
Selling  12,464   13,623   36,182   41,229  
General and administrative  29,536   29,587   83,530   88,290  
Engineering and technical support  9,459   9,103   26,190   27,579  
Intangible asset impairment charges  0   0   6,210   0  
Acquisition costs  800   0   800   0  
Total operating expenses  52,259   52,313   152,912   157,098  
Operating income (loss)  3,584   16,644   -4,051 )  17,316  
Other income (expense):         
Interest and bank charges  -1,772 )  -1,825 )  -4,964 )  -5,010 )
Equity in income of equity investees  1,927   1,245   5,002   4,631  
Venezuela currency devaluation, net  0   0   -34 )  -6,232 )
Gain on bargain purchase  4,679   0   4,679   0  
Other, net  636   142   1,137   1,416  
Total other income (expense), net  5,470   -438 )  5,820   -5,195 )
Income before income taxes  9,054   16,206   1,769   12,121  
Income tax expense (benefit)  2,968   584   791   -1,308 )
Net income  $ 6,086   $ 15,622   $ 978   $ 13,429  
Less: net loss attributable to non-controlling interest  -1,691 )  0   -1,691 )  0  
Net income attributable to Voxx International Corporation  $ 7,777   $ 15,622   $ 2,669   $ 13,429  
Other comprehensive loss:         
Foreign currency translation adjustments  -7,993 )  -8,342 )  -9,026 )  -15,783 )
Derivatives designated for hedging  -32 )  578   -1,673 )  1,529  
Pension plan adjustments  155   64   154   124  
Unrealized holding loss on available-for-sale investment securities arising
during the period, net of tax  5   5   1   7  
Other comprehensive loss, net of tax  -7,865 )  -7,695 )  -10,544 )  -14,123 )
Comprehensive (loss) income attributable to Voxx International
Corporation  $ -88 )  $ 7,927   $ -7,875 )  $ -694 )
Net income per common share attributable to Voxx International
Corporation (basic)  $ 0.32   $ 0.64   $ 0.11   $ 0.55  
Net income per common share attributable to Voxx International
Corporation (diluted)  $ 0.32   $ 0.64   $ 0.11   $ 0.55  

Weighted-average common shares outstanding (basic)  24,183,791   24,322,307   24,177,061   24,396,987  

Weighted-average common shares outstanding (diluted)  24,219,555   24,340,534   24,211,651   24,418,298  



VOXX International Corporation and Subsidiaries
Reconciliation of GAAP Net (Loss) Income to Adjusted EBITDA

 (In thousands, except share and per share data)
(unaudited)

  

Three Months Ended
November 30,  

Nine Months Ended
November 30,

  2015  2014  2015  2014
Net income (loss)  $ 7,777   $ 15,622   $ 2,669   $ 13,429  
Adjustments:         
Interest expense and bank charges  1,772   1,825   4,964   5,010  
Depreciation and amortization  4,302   4,189   11,356   12,189  
Income tax expense (benefit)  2,968   584   791   -1,308 )
EBITDA  16,819   22,220   19,780   29,320  
Stock-based compensation  199   140   686   291  
Venezuela bond remeasurement  0   0   0   6,702  
Intangible asset impairment charges  0   0   6,210   0  
Gain on bargain purchase  -4,679 )  0   -4,679 )  0  
Acquisition costs  800   0   800   0  

Adjusted EBITDA  $ 13,139   $ 22,360   $ 22,797   $ 36,313  

Diluted earnings (loss) per common share  $ 0.32   $ 0.64   $ 0.11   $ 0.55  
Diluted adjusted EBITDA per common share  $ 0.54   $ 0.92   $ 0.94   $ 1.49  



FOR IMMEDIATE RELEASE

VOXX INTERNATIONAL CORPORATION APPOINTS LORIANN SHELTON AS ITS NEW CHIEF OPERATING OFFICER

HAUPPAUGE, NY - January 14, 2016- VOXX International Corporation (NASDAQ: VOXX), today announced that Loriann Shelton,
previously Senior Vice President and Chief Accounting Officer has been appointed to Chief Operating Officer, effective immediately.

Over her 35-year career, Ms. Shelton has held various leadership positions within the Finance and Accounting departments, and also served as
Chief Financial Officer of VOXX Electronics Corporation and VOXX Accessories Corporation, both wholly-owned subsidiaries of VOXX
International Corporation.

In this new role, Ms. Shelton will work closely with the Company’s leadership team, looking at various process improvement programs to
enhance efficiencies among the Company’s global subsidiaries. She will oversee the Corporate Shared Services Groups, including Accounting,
Accounts Payable, Corporate Compliance, Credit, Customer Service, Display, Human Resources, Logistics, Operations, and Web Services.
Additionally, Ms. Shelton will continue in her current role as Chief Accounting Officer, responsible for budgeting, forecasting and management
of VOXX International’s Accounting and Credit groups.

Pat Lavelle, President and CEO of VOXX International added, “Loriann has excelled in every position she’s been in since joining VOXX and
her knowledge of our operations and financials, makes her the perfect fit. As we continue to expand our global operations and build on our
manufacturing and technology operations, we wanted a leader to help streamline operations, generate greater collaboration and efficiencies, and
put us in better position to drive growth. Loriann has the respect of every person who has ever worked with her and a reputation for being a no
non-sense, get-it-done professional. Under her stewardship, I have every bit of confidence that our Shared Services teams will also be better
equipped to provide the operational and financial support needed to drive our performance for years to come.”

Ms. Shelton received her Masters of Business Administration (MBA) in Finance from LIU, CW Post. She is actively engaged with several
charitable organizations and serves as one of two corporate liaisons with The American Heart Association. Each year, Ms. Shelton runs the
‘Kid Zone’, a children’s carnival that takes place during the Annual Heart Walk at Jones Beach in New York, where she oversees a team of over
150 volunteers.

About VOXX International Corporation
VOXX International Corporation (NASDAQ:VOXX) has grown into a worldwide leader in many automotive and consumer electronics and
accessories categories, as well as premium high-end audio.   Today, VOXX International Corporation has an extensive distribution network that
includes power retailers, mass merchandisers, 12-volt specialists and most of the world’s leading automotive manufacturers.   The Company
has an international footprint in Europe, Asia, Mexico and South America, and a growing portfolio, which now comprises over 30 trusted
brands. Among the key domestic brands are Klipsch®, RCA®, Invision®, Jensen®, Audiovox®, Terk®, Acoustic Research®, Advent®, Code
Alarm®, Car Connection®, 808®, AR for Her®, and Prestige®. International brands include Hirschmann Car Communication®, Klipsch®,
Jamo®, Energy®, Mirage®, Mac Audio®, Magnat®, Heco®, Schwaiger®, Oehlbach® and Incaar™.  For additional information, please visit
our Web site at www.voxxintl.com.

VOXX International Corporation Appoints Loriann Shelton as its New COO
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Safe Harbor Statement
Except for historical information contained herein, statements made in this release that would constitute forward-looking
statements may involve certain risks and uncertainties. All forward-looking statements made in this release are based on currently
available information and the Company assumes no responsibility to update any such forward-looking statements. The following
factors, among others, may cause actual results to differ materially from the results suggested in the forward-looking statements.
The factors include, but are not limited to risks that may result from changes in the Company's business operations; our ability to
keep pace with technological advances; significant competition in the automotive, premium audio and consumer accessories
businesses; our relationships with key suppliers and customers; quality and consumer acceptance of newly introduced products;
market volatility; non-availability of product; excess inventory; price and product competition; new product introductions; foreign
currency fluctuations and concerns regarding the European debt crisis; restrictive debt covenants; the possibility that the review of
our prior filings by the SEC may result in changes to our financial statements; and the possibility that stockholders or regulatory
authorities may initiate proceedings against VOXX International Corporation and/or our officers and directors as a result of any
restatements. Risk factors associated with our business, including some of the facts set forth herein, are detailed in the
Company's Form 10-K for the fiscal year ended February 28, 2015.

Company Contact:
Glenn Wiener, President
GW Communications
Tel: 212-786-6011
Email: gwiener@GWCco.com
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Operator

Good day, ladies and gentlemen and welcome to the VOXX FY16 third-quarter results conference call.

(Operator Instructions)

As a reminder, this conference call may be recorded. I would now like to turn our conference over to today's host, Glenn Wiener. You may begin.

Glenn Wiener - VOXX International Corp - GW Communications - IR

Thank you, Nicole, and good morning, everyone. Welcome to VOXX International's FY16 third quarter results conference call. Today's call is being webcast on our site, www.voxxintl.com and can
be accessed in the Investor Relations section of the site. We also have a replay available for those who are unable to join us this morning.

We filed our Form 10-Q with the SEC and issued our press release over PR Newswire yesterday, and both documents can be found on our website in the Investor Relations section under SEC
Filings and News Releases, respectively. Additionally, several of our investors and analysts were out at CES last week and saw our press conference and had a chance to see many of the new
products we've scheduled for launch in FY17.

For those who were unable to attend, we videotaped the press event and you can listen in to the three presentations made by Ian Geise of VOXX Accessories, Tom Malone on VOXX Electronics,
and Paul Jacobs who covered our Premium Audio segment. The link to access the videos is HTTP;//www.VOXXINTL.com/news-events/videos. I also e-mailed the link to many of our investors this
morning who are signed up for our distribution. So if anybody has any questions by all means feel free to contact my office.



Speaking for management this morning will be Pat Lavelle, President and CEO; and Michael Stoehr, Senior Vice President and Chief Financial Officer, both of whom will be available for questions
after our prepared remarks. Before I turn the call over to Pat, I'd like to remind everyone that except for historical information contained herein, statements made on today's call and Webcast that
would constitute forward-looking statements are based on currently available information.

The Company assumes no responsibility to update any such forward-looking statements. Risk factors associated with our business are detailed in our Form 10-K for the FY15 period ended February
28, 2015. We appreciate your support and at this time I'd like to turn the call over to our CEO, Pat Lavelle.

Pat Lavelle - VOXX International Corp - President & CEO

Thanks, Glenn. Let me start by wishing you all a healthy and happy new year. We are just returning from the CES show in Las Vegas. And as you saw from our results, our 3Q sales of $192.5
million were off guidance by approximately $7.5 million.
There were two areas that principally caused us to miss internal targets, the biggest of which was 360Fly. This is not a demand issue, but rather our production ramp-up was impacted by some
component yield issues that prevented us from timely product deliveries. The second was in our Automotive after market, predominantly remote starts. Otherwise, sales during the quarter
materialized as planned as our other businesses performed mostly to expectations.

Our gross margins of 29% were a bit off projections of 29.5%, mostly due to product mix and primarily in the Automotive segment, though our overhead came in approximately $2.5 million below
guidance of $55 million, due to continued cost controls and the euro conversion. Our overhead was also lower than last year, even with the addition of EyeLock which added $4.3 million in
expenses this quarter. In addition, we had $1 million in severance payments as we adjusted operations within the Premium Audio category. This is a one-time expense and will not continue.

Ladies and gentlemen, our top line revenue has been difficult for us to estimate quarter-to-quarter due to some delays in product launches, changes in retail placement, fluctuations in foreign
currency, and the macroeconomic environment, particularly in China, which is affecting some of our Automotive sales near term. With that said, my feelings about our longer-term prospects have
not changed when looking at each of our business segments, all of which I believe will show organic growth in the year ahead.

On the positive side, we have begun delivery of 360Fly and are now getting sufficient quantities to expand sales beyond our exclusive launch partner, Best Buy. We will now open up distribution to
the independent and specialist markets and are also set to launch with other major retailers for spring recess. With this expanded roll-out we expect to see a meaningful impact on sales in FY17. For
Premium Audio, we expect Klipsch products which were launched in the third quarter will reverse the trend we have seen over the last few quarters since we are now shipping our new Bluetooth on-
ear monitors, Bluetooth headphones, Bluetooth sound bars, Dolby Atmos speaker systems, and new streaming music systems.

All have been met with excellent reviews and were sold out for the holiday season, which will impact December sales. However, it's certainly a positive indicator, leading with the addition of our
new high-res WiSA theater system and our new DTS PlayFi multi-room systems along with the other 40 new products introduced last week at CES which are set to launch in the fourth and first
quarters, we expect to see sales improve as we enter our FY17.

Within Automotive, while our sales were lower than last year, we achieved all projections for the quarter on the OEM side, but were impacted by the euro conversion. On an apples-to-apples
comparison, our OEM sales grew. Within the after market, sales were off primarily due to lower remote start sales. 4Q, as I noted earlier, we'll be impacted somewhat by China.

I'd also like to point out that during the third quarter we were awarded over $37 million in new euro-based contracts with customers ranging from Daimler, Nissan, BMW and VW. Our Accessory
business, excluding 360Fly, met projections and we expect the fourth quarter to be stronger than last year due to new products and a better retail environment this year.

Finally, EyeLock, which I would say is the most significant development in the third quarter, gives us the potential to grow rapidly in the $20-billion-plus biometric field. Every day we hear of
greater need for increased cyber, perimeter and authentication security, and with EyeLock we feel we have the best technology. At CES last week, we debuted a number of new EyeLock systems that
we believe will not only generate new business for us, but have the potential to increase the overall value of the Company.

It could be the single biggest valuation driver for us over the next two to three years based on expected contracts with financial services, technology companies and government agencies. EyeLock's
technology is clearly ahead of the competition and further ahead in the validation process with a number of potential customers. We showed the first embedded solution developed along with one of
our long-term suppliers, WMC, that will allow EyeLock's technology to be built directly into a laptop.

This will allow for the most secure authentication of any embedded solution to date. First modules for PCs are now available and these smaller solutions will allow us to develop and embed
EyeLock into smartphones and other mobile devices. Additionally, we will be expanding EyeLock authentication into Automotive applications. At the show, we demonstrated a new proof of concept
for iris authentication solutions in the vehicle to provide more personalized features, driver settings, seat and mirror positions, radio presets, et cetera, as well as vehicle security and user-based
insurance and fleet management authentication.

Finally, we debuted the Diebold ATM which is currently under test by Citibank which can revolutionize security for consumers. These are new, screenless, self-service ATMs, no PIN numbers or
card readers. Consumers simply enter transactions on their smartphones via a mobile app and walk right to the ATM, scan their iris at the ATM and money is dispensed. In light of the recent ATM
card scandal at another major bank, we see a growing need for improved security.

The EyeLock security will offer institutions and their customers the most convenient and secure authentication process available. With the growth of IoT, more and more devices will be connected
and sharing data and the need for increased security will continue to grow. The applications are limitless as you look at security for enterprises, healthcare, financial services, education, stadiums,
border control, automotive or government. I encourage you to look at the releases we issued for EyeLock and to look at the solutions they offer.



Despite the opportunities, it has been a difficult year and we missed projections. 4Q should show a rebound in Accessories and Premium Audio, but I'm somewhat concerned with the continued
pressures in China affecting our Automotive sales. However, our Automotive booked business as we look ahead should offset weakness in any given market.

We continue to look for ways to streamline overhead and improve efficiency across all of our operations. With that goal in mind, I'm pleased to announce the appointment of Loriann Shelton as
COO of VOXX International. Lori's deep understanding of our systems, our operations, and our people combined with her financial expertise makes her imminently qualified to lead this effort. The
press release will be forthcoming on her appointment shortly.

In summary, we have a strong Automotive business with a building contract backlog, a Premium Audio business that after several quarters of declines has regained its footing as it launches the next
new wave of technologies, and we have an Accessory business that will also benefit from new products. The road ahead will not be easy and I am sure new obstacles will appear.

We've been here before, though, as we transition the Company into new markets and technologies which will eventually improve sales, profitability, and the overall shareholder value. I am confident
in that. Thanks for your support. And now I'll turn the call over to Michael. Mike?

Michael Stoehr - VOXX International Corp - SVP & CFO

Thanks, Pat. Good morning, everyone. I'm going to add just a few comments around our quarterly and nine-month results, building off of what Pat discussed, and spend the majority of time
addressing our balance sheet.

We have a lot of details in our Form 10-Q, so I'll keep comments focused on key drivers. You can all follow up with any questions during the Q&A portion of the call. The euro conversion impacted
sales by $9.2 million for the quarter and $35.5 million for the nine-month period. With the euro now around 1.08 versus the US dollar, the impact should be less in our fourth quarter as last year's
fourth quarter was around 1.18.

Gross margins of 29% were down 190 basis points when comparing the third quarters, and gross margins of 29.1% were down 60 basis points for the nine-month periods. The biggest impact was in
our Automotive segment as this represents more than half our overall business. The euro conversion, lower remote start sales, and higher OEM sales were the principal drivers. We also had lower
margins within VOXX Hirschmann due to the timing of contracts.

Important to note is the decline is primarily driven by product mix situations, rather than unforeseen deterioration of our business. Within Consumer Accessories, gross margins of 24.1% declined by
260 basis points for the quarter, and gross margins of 24% declined by 110 basis points for the nine-month comparisons. There is some pressure on margins given the change in product mix as some
of our higher margin product lines declined in sales.

Premium Audio gross margins of 33.9% and 33% were up 20 basis points for the three months and 160 basis points over the nine-month periods. This was all driven by product mix and better
margins of our newer offerings. Last year we moved out a lot of inventory as we phased out older product lines. We also had upfront promos and discounts for newer lines that would be coming to
the market which brought margins down further.

There is some pressure in certain head phone and sound board categories which has resulted in lower sales prices and offset some of the bigger gains we had in our product growth. Expenses were
down about $50,000. The euro conversion led to a $2.5 million decline. We had $4.3 million in added expenses for EyeLock in addition to $800,000 acquisition costs, as well as $1 million of
severance payments at Klipsch.

So core overhead, when factoring out these events, was down approximately $3.6 million as we continue to focus on cost controls. For the nine-month comparisons, our overhead declined by $4.2
million, and the euro conversion led to a decrease of $11 million. In FY16, we had $6.2 million in tangible asset impairment charges, $800,000 in acquisition cost, $4.3 million in added EyeLock
overhead, as well as $1 million in severance payments at Klipsch. When taking these factors into account and excluding the euro impact, overhead for the core business was down $5.5 million.

Although overhead was down, lower sales and margins led to declines in the operating income for the quarter and the nine months, down $13.1 million and $21.4 million, respectively. In other
expenses income, there was some activity this quarter and for the nine-month comparisons. Interest and bank charges were virtually unchanged, $1.8 million for the quarters and $5 million for the
nine-month periods. Equity income of equity investees increased by $700,000 for the quarter and $400,000 for the nine-month comparisons, mostly due to product mix.

Venezuela had no impact on the quarter, but a $6.2 million impact on the nine-month comparisons. We had $4.7 million in income for both periods related to our acquisition of EyeLock. As you'll
see in our Form 10-Q, there was a variance in the valuation versus our purchase price which resulted in a gain on our income statement. Additionally, other net increased $500,000 for the quarter and
declined by $300,000 for the nine-month comparisons, principally due to foreign currency gains, interest income and rental income.

The effective tax rate for FY16 third quarter was 32.8% compared to 3.6% last year, and for the nine-month period the effective tax rate was 44.7% compared to a benefit of 10.8% last year. The
effective tax rate is different than the statutory rate primarily due to the income tax from foreign jurisdictions at varying tax rates, the non-controlling interest for EyeLock, and the impact of the
[Boggat] purchase gain.

This resulted in net income of $7.8 million versus $15.6 million for the three-month comparisons, and $2.7 million versus $13.4 million for the nine-month comparisons. Reported EBITDA of $16.8
million, or adjusted EBITDA of $13.1 million, when adjusting out the gain on the [Boggat] purchase and acquisition. This compares to EBITDA and adjusted EBITDA of $22.2 million and $22.4
million, respectively. For the nine months, EBITDA was $19.8 million versus $29.3 million, and adjusted EBITDA was $22.8 million versus $36.3 million.

Now for our balance sheet. First, as you see from our Form 10-Q, we were non-compliant with our bank covenants this quarter on leverage and interest coverage. We have a strong working
relationship with our lenders and we have received from Wells Fargo an e-mail confirmation of its internal approval of this default upon completion of required documentation.



Wells Fargo holds 27.5% of our outstanding debt under the credit facility. We are working with the other lenders and expect to have an approved and documented waiver and amendment in place
shortly which requires a majority approval. While we are working through this, we have sufficient cash on hand and access to capital through our lines of credit to fund operations until the
completion of this documentation.

Our cash position on November 30, 2015 and February 28, 2015 was $12.4 million versus $8.4 million. Our total debt of $102.5 million was up $5.7 million when comparing the November 30
periods. The Company's domestic facility was $77.4 million versus $76.6 million, up $800,000. During the third quarter, we acquired EyeLock and provided them with working capital financing
which used an additional $21.5 million of the domestic facility.

Without this acquisition, our domestic facilities outstanding would have been $55.9 million versus $76.6 million last year. Also during the third quarter, as a result of the new construction of our
OEM facility in Florida, the net increases in total mortgages outstanding when comparing the November 30 periods was $4.5 million. Despite this temporary issue with the covenants this past
quarter, we believe our balance sheet is in good shape. The reason for the technical default related to lower than anticipated EBITDA, coupled with our acquisition of EyeLock.

In regards to our fourth quarter, we anticipate total net sales of approximately $174 million which would represent an increase over last year's fourth quarter. Gross margins are expected to come in
around 29.5% and our operating expenses are anticipated to be approximately $52 million to $53 million, which includes approximately $4 million additional expenses due to the EyeLock
acquisition.

This would result in an operating loss of approximately $1 million to $2 million. Note, that one area that has caused us to temper expectations is China, as car sales have been impacted and we are
unsure what the near-term impact may be in the coming quarter. The other segments are positioned for growth with new product load-ins. This concludes my remarks and I'll turn the call back to
Pat. Pat?

Pat Lavelle - VOXX International Corp - President & CEO

Okay, Michael. Thank you. And now we'll open it up for questions.

QUESTION AND ANSWER

Operator

(Operator Instructions)

Our first question comes from the line of James Medvedeff of Cowen and Company. Your line is now open.

James Medvedeff - Cowen and Company - Analyst
Good morning, gentlemen.

Pat Lavelle - VOXX International Corp - President & CEO

Good morning.

James Medvedeff - Cowen and Company - Analyst

I have a couple questions here. Let me see. I'll get them organized. The first, you said that that gain is fully explained in the Q, so I can get that detail there.

Michael Stoehr - VOXX International Corp - SVP & CFO

Yes, it is.

James Medvedeff - Cowen and Company - Analyst

So a couple things in the press release. You mentioned lower Satellite Radio sales. Could you talk about that for a minute, because you just bought that Company, right?

Pat Lavelle - VOXX International Corp - President & CEO

Satellite Radio? No. Satellite Radio, we've had a long, long relationship, goes back to the early 2000s. Satellite Radio is a program where we've been in a fulfillment basis with them for a number of
years and we have an exclusive with Satellite Radio for the after market.



And as we see more and more and more cars come in, we anticipate lower sales of Satellite Radio products as time goes on. We expect that that will settle down into a range where it will go up and
down a little bit year-over-year. But we did have a lower sales this quarter than we had anticipated.

James Medvedeff - Cowen and Company - Analyst

Okay. And I guess in -- but we're still on Automotive. How much of your Automotive sales are in China and what's the mix between OEM and after market there?

Pat Lavelle - VOXX International Corp - President & CEO

We don't do any real after market business in China. All our business in China is through the OEM, either through Ford for remote starts -- I mean rear seat entertainment systems that we do out of
Florida, or the tuner and antenna systems that go on Mercedes and BMWs and cars that are built in China -- built in Germany, but are sold in China.

I'd have to check to see exactly what that number is to give you an accurate answer. But needless to say, the slowdown in China is causing us to look at potentially slower call-offs from the car
makers for cars that are going to that market.

James Medvedeff - Cowen and Company - Analyst

But order of magnitude, is it 5% of segment sales or 25% -- just order of magnitude?

Pat Lavelle - VOXX International Corp - President & CEO

At this particular point, I would really have to give you a hard number. I wouldn't want to speculate on exactly what that number is.

James Medvedeff - Cowen and Company - Analyst

Okay. Thanks. How should -- does EyeLock impact the forward-looking tax rate from here?

Michael Stoehr - VOXX International Corp - SVP & CFO

EyeLock, no.

James Medvedeff - Cowen and Company - Analyst

Okay. So we can use the numbers --

Michael Stoehr - VOXX International Corp - SVP & CFO

Yes, you can continue to use -- right now, if you take a look in the Q, the effective tax rate we use is around 30% to 32%.

James Medvedeff - Cowen and Company - Analyst

Okay, I'm going to get back in the queue. Thanks.

Pat Lavelle - VOXX International Corp - President & CEO

Thank you.

Operator

Thank you.

(Operator Instructions)

Our next question comes from the line of Vad Yazvinski of Jordan Capital. Your line is you now open,.

Vad Yazvinski - Jordan Capital - Analyst



Good morning, gentlemen.

Pat Lavelle - VOXX International Corp - President & CEO

Good morning, Vad.

Vad Yazvinski - Jordan Capital - Analyst

Hey, I had, well, obviously, I had an earlier call with your Investor Relations, but I had -- as a shareholder, this is a repeat of a few previous calls, you guys have repeated the same story that things
will get better next year for now going on year four. And then now with EyeLock acquisition adding a negative $16 million of negative financial performance for at least the time being, and,
obviously, I hear you and I see the press releases that there's great future, but who knows how long it will take, and it's more of a venture capital investment rather than anything else really at this
point.
How much credibility can we put in the guidance and in the positive tone that you guys are trying to infer here, considering the performance of the stock, the financial performance of the Company?

Pat Lavelle - VOXX International Corp - President & CEO

Well, Vad, I truly understand your frustration. We're frustrated here as well as some of these programs take a little bit longer to materialize than we anticipate. I must tell you that the people who are
running our different divisions and different companies are seasoned professionals, many of them are the ones that built those businesses.

When you're dealing with technology and you're dealing with disruptive technologies that come in and change existing product categories, obviously, you have to develop the new products that are
necessary to compete. I can tell you in the case of Klipsch, this was the biggest single introduction of new product that the Company has ever had in its history, 40 new products at the CES show.
And this is a response to the technology changes that we are seeing in Premium Audio.

Our teams have worked very, very hard to come up with the technologies that are relevant today. I am buoyed by the reception that we received of some of these new products in the third quarter
where the retailers snapped them up. We had good sell-through. It tells us that the product is resonating with the consumer.

We expect more of that as we move into the new wireless home theater, which is high-res audio, high-res audio is slated to grow by the entire industry. Our multi-room systems, multi-room systems
via Wi-Fi, we're working on the DTS PlayFi platform which is a proven platform. We expect to see sales of that product as we introduce that later in the first quarter.

When I look at the introduction of new product that was not here last year, I anticipate that that product will give us growth, and that's why I have the confidence in the numbers that we will see
organic growth within our Premium Audio space.

Within our Accessory business, what I'm looking at is the introduction, finally, of 360, which happened in our third quarter, which is now starting to roll out. The camera is received well. We're
selling through. Best Buy is selling through.

We are now expanding the distribution into the independent channel to specialists, the board shops, the surf shops, the bike shops, and we have sufficient product now to take advantage of those
sales. I expect to see growth there.

Within EyeLock, we will be delivering, we're bringing in inventory now to deliver of our NXT product. That is the product that gives you EyeLock protection on a perimeter. We have a number of
new customers that have come on. Some of these customers are the world's largest security integrators, Tyco, Stanley, G4. These customers are now actively soliciting business for EyeLock and will
be doing the install. That is a positive, we did not have those sales last year.

So I see businesses in areas where we were not active last year. I see activity in the fourth quarter and I see activity into 2017. So I see growth coming from our Accessory business. One of the other
areas that we have strong growth in our Accessory business is within our reception products where a number of retailers are promoting cut-the-cord, or making programs for cord-nevers.

These are consumers who will not sign up for cable, but will buy a reception product for HD reception over-the-air and a Wi-Fi product similar to what we've been offering with Sling Media. And
we expect to see greater growth of our reception product there. So that gives me comfort that we will see some growth in our Accessory business.

As I've indicated, we have strong booked business as we go into next year and as we go into the following years within our OEM Automotive business. I expect that will offset declines in
geographic areas, but in the near term, I do have some concern as to what's happening in China as we do see the slowdown and we are already starting to see lower call-offs coming from the car
manufacturers of cars destined for that market.

Vad Yazvinski - Jordan Capital - Analyst

And I appreciate you guys, obviously, giving color. But from my standpoint, everything you just said, there was not a single number really mentioned. You guys went from being a company that
made $1 a share for 2011, 2012, 2013. Then you made some, I'll call it -- you guys had more cash on the balance sheet before the acquisition of Hirschmann and Klipsch, than current share prices.



Since then, in 2014, 2015 and you now basically in 2016 you basically went from a Company that was making money to a Company that is VC incubator of a lot of product, some of them might
work, some of them might not. We've had this similar conversation a year ago about things going great in Automotive and winning all these contracts. Same thing 360Fly. But it hasn't translated
whatsoever into the financial results.

Pat Lavelle - VOXX International Corp - President & CEO

Vad, I fully hear what you say. I think that when we look at the Automotive business we've won since we've acquired Hirschmann, over $500 million in new business and new contracts. Yes, some
of it will offset existing contracts that will come to end of life. However, when we look at the booked business, we see growth in that area as we look out in the years ahead.

When I look at EyeLock, it's the same situation. We are dealing with some of the biggest financial agencies in the world. We are dealing with the US government in projects that will take time to
come to fruition.

Transitioning the business to where we are offering and selling the new technologies will take some time. And there will be some -- we may stumble as we introduce some of these products due to
unforeseen situations. But, clearly, we are in a position, if we do not transition the Company to be -- to where we own the technology, we will be irrelevant in a few years.

And this is something that this Company has done before. We've been around for 50 years and we know how to transition. It is not as smooth as everybody would like. But we know how to
transition from product category to new technology. It's something that we've done many times before and we are in that process right now.

Vad Yazvinski - Jordan Capital - Analyst

And I hear you and I appreciate your responses, as I said before. I understand the transition, but as a shareholder, the stock price today is smaller than it was 10 years ago. And longer than that. It's
basically hitting close to all-time lows, and from my standpoint, I hear and I understand, but some of the stuff you guys are making would make sense for a venture capital firm like buying
something that bleeds $16 million a year when you don't really -- the rest of the book is not really offsetting it.

From the standpoint of us, as a shareholder, and I'm sure there are other people, it is my belief that you guys would be -- a lot of your lines of business at this point would be better off in hands of
somebody else, or even, I think it's important for the Board to hear the voice of shareholders to understand that I think you guys need to go through a valuation of strategic alternatives.

We believe the brand you guys own are valuable but they might take 5, 10 years to get realized. And shareholders have suffered for over a decade, even longer, and we believe we've also -- you guys
get paid for doing your job. We as shareholders don't. I think it's -- you hear frustration in my voice. Trust me, I'm not the only one. I think it's time for you guys to consider something a little more
drastic than what's been happening.

Pat Lavelle - VOXX International Corp - President & CEO

Well, I appreciate your comments and we will certainly take a look at that. But as I can tell you, the people who run our divisions that are generating these new products have built, in many cases
built these companies, they are fully aware of the technology that's changing. They have the context.

They have the know-how and I am confident that the teams that we have in place, including the senior management, know what we have to do to get this thing to where we're transitioned. When I
look at the biometric field, that is a $20-billion-plus biometric field, and we have technology today that we own that could be very, very impactful in terms of sales, but also in terms of valuation of
this Company.

Now that, obviously, is something that people would have to see that vision and agree with that vision, but we certainly believe after working with that Company, EyeLock, for over three years, we
see where this technology can take them. There is no question in our minds that we all will be authenticated in the future by our biometric and EyeLock has the most convenient, the quickest and the
most secure biometric solution on the market today. And that's what gives us confidence that we will be seeing revenue generated here and shareholder value.

Vad Yazvinski - Jordan Capital - Analyst

Right, is it five years from now? I'm still trying to get a hold of some numbers.

Pat Lavelle - VOXX International Corp - President & CEO

I can't divulge where we are. We are working with -- again, when you look at -- we are working with the number one ATM manufacturer in the world, okay, Citibank is testing our product right now
in New York City. That test, depending on how well it goes, could start to drive business in our third or fourth quarter of next year.

And it can drive some significant business when you start to look at the number of ATMs that could be impacted. They are not the only bank that we are working with. We have a number of different
programs. We've won and signed our agreement with Tyco. We've won an RFQ with another major bank to do their perimeter access systems.



That is to protect the home office complex in a number of their branches using our NXT product, which gives you a higher level of security than any key could. These are projects we know we have,
okay. I cannot announce them and I cannot tie numbers to them at this particular point. When I am free to do so, I certainly will.

Vad Yazvinski - Jordan Capital - Analyst

As I said, I understand but -- I understand. But even your guidance for next quarter you guys are clearly showing growth in revenue but no earnings. If you guys can't make money in this quarter or
next quarter, as a shareholder I don't know what to expect.

I think we're lost. I just want to once again -- we've lost an ability to actually say what the business is worth, what exactly you can look like from their profitability standpoint. It's been, to say the
word frustrated is beyond -- I think it's being a very gentle understatement.

Pat Lavelle - VOXX International Corp - President & CEO

I understand.

Vad Yazvinski - Jordan Capital - Analyst

All right, thank you very much.

Pat Lavelle - VOXX International Corp - President & CEO

Thank you.

Operator

Thank you.

(Operator Instructions)

Our next question comes from the line of James Medvedeff of Cowen and Company. Your line is now open.

James Medvedeff - Cowen and Company - Analyst

Good morning, again, and thanks for taking the follow-up questions here.

Pat Lavelle - VOXX International Corp - President & CEO

Good morning.

James Medvedeff - Cowen and Company - Analyst

The backlog in Automotive, is that a number that you publish quarterly, that you release, the actual amount of the Automotive backlog?

Pat Lavelle - VOXX International Corp - President & CEO

No, we don't. We do have booked business. We have not announced it. It is a number that we, obviously, see as being something that is going to offer us growth.

That is taking into account the business that we have, current contracts that will reach end of life, will be replaced by some of this new business, and also what the new business means on top of that.
And that is where we see growth in the years ahead. We see growth in FY17 and 2018 and beyond. Again, --

James Medvedeff - Cowen and Company - Analyst

To the point, is the backlog bigger today than it was three months ago?

Pat Lavelle - VOXX International Corp - President & CEO



Oh, absolutely.

James Medvedeff - Cowen and Company - Analyst

And the $37 million of new business is spread over what time frame?

Pat Lavelle - VOXX International Corp - President & CEO

It's anywhere from a three to five years, depending on the contract.

James Medvedeff - Cowen and Company - Analyst

So if it's an average of four years, that's $9 million a year, give or take?

Pat Lavelle - VOXX International Corp - President & CEO

That's right.

James Medvedeff - Cowen and Company - Analyst

Okay. And that's on a base of about $100 million of Automotive business, correct?

Pat Lavelle - VOXX International Corp - President & CEO

No, that's on a base of --

James Medvedeff - Cowen and Company - Analyst

Of the $400 million?
Pat Lavelle - VOXX International Corp - President & CEO

What did you say? I'm sorry.

James Medvedeff - Cowen and Company - Analyst

I'm sorry, $100 million per quarter. I apologize.

Pat Lavelle - VOXX International Corp - President & CEO

Well, depending on the euro, you're right. But if the euro stays at -- let's say it goes to parity, it's probably going to be on a base of maybe $300 million.

James Medvedeff - Cowen and Company - Analyst

Okay. What accounted for the big increase in equity income and how should we think about that going forward?

Michael Stoehr - VOXX International Corp - SVP & CFO

On the other -- you're looking at the other income?

Pat Lavelle - VOXX International Corp - President & CEO

The equity income coming from --

James Medvedeff - Cowen and Company - Analyst



Correct. The equity income of unconsolidated subsidiaries, I forget what you call it exactly.

Michael Stoehr - VOXX International Corp - SVP & CFO

You're talking about the equity investee.

James Medvedeff - Cowen and Company - Analyst

Yes.

Michael Stoehr - VOXX International Corp - SVP & CFO

That is ASA which is the Company that deals with the OEMs and specialized vehicles. They'll be around in that area.

James Medvedeff - Cowen and Company - Analyst

Around the area that they were this quarter?

Michael Stoehr - VOXX International Corp - SVP & CFO
Yes.

James Medvedeff - Cowen and Company - Analyst

Okay, and then a new line item is shown up in the -- I assume you're paying the NCI to the other part -- to the other ownership of -- sorry, oh gosh, I'm trying to find --

Michael Stoehr - VOXX International Corp - SVP & CFO

You're talking about on the financial statements where you have loss attributable to non-controlling interests?

James Medvedeff - Cowen and Company - Analyst

Yes.

Michael Stoehr - VOXX International Corp - SVP & CFO

We own -- when we purchased EyeLock, we owned -- there's 54% of our ownership and there's 46% for other investees. Right now, based upon the way the formula works we're responsible for 61%
and the other investors for a two-year period are responsible for 39%. That $1.691 million that you see represents their portion of the loss of the operation.

James Medvedeff - Cowen and Company - Analyst

So how can we -- that's a fairly sizable number against the amount of bottom line pre-tax income that you're generating or after-tax income. How can we get a handle on what that -- 39% of earnings
or losses from that business --

Michael Stoehr - VOXX International Corp - SVP & CFO

The NCI that you see is related to the EyeLock financial statements alone, and inside the 10Q, which we'll be publishing going forward, you will see the operating income or losses for that operation
stand alone.

James Medvedeff - Cowen and Company - Analyst

Okay. So then --

Michael Stoehr - VOXX International Corp - SVP & CFO



And as we mentioned, if you look at the last one, we showed expenses for the quarter of $4.3 million.

James Medvedeff - Cowen and Company - Analyst

Okay.

Michael Stoehr - VOXX International Corp - SVP & CFO

So 39% of that would be an add back to the Company's net income.

James Medvedeff - Cowen and Company - Analyst
Okay. So how should we -- I'm looking for a piece of guidance here. It's a big number way below the line. I'm looking for some kind of guidance for the next few quarters on that?

Pat Lavelle - VOXX International Corp - President & CEO

I would think that you would see, at this particular point, with some of the programs being kicked off later in the year you would see continued expense somewhere in the range $3.5 million to $4
million, and then the 39% portion would be attributed after that.

James Medvedeff - Cowen and Company - Analyst

So slightly smaller than it was this quarter for the next couple quarters, sounds like?

Michael Stoehr - VOXX International Corp - SVP & CFO

Yes. And you'll see, as we said, as we keep filing the Qs, you'll see the build-up in what's happening.

James Medvedeff - Cowen and Company - Analyst

Okay. Final question is the about $85 million moved from long-term debt to debt due within a year.

Michael Stoehr - VOXX International Corp - SVP & CFO

That is the result of the technical default we had. As soon at it gets cleared it will drop back to long-term again.

James Medvedeff - Cowen and Company - Analyst

Got it. Okay.

Michael Stoehr - VOXX International Corp - SVP & CFO

Excuse me, $77 million of that will drop back. The other portion represents debts that we have in Europe.

James Medvedeff - Cowen and Company - Analyst

Right. Okay. And how much, if you need to go to other lines of credit or other sources, how big are those -- in other words, if you actually got called -- if this loan got called in, do you have access
to $85 million to pay it off or whatever the -- $77 million to pay it off?

Michael Stoehr - VOXX International Corp - SVP & CFO

$77 million. No, we do not. But we have enough to run the Company until it gets approved. Just so you understand that backing that loan is $192 million worth of accounts receivable and inventory.

James Medvedeff - Cowen and Company - Analyst

Okay.
 



Michael Stoehr - VOXX International Corp - SVP & CFO

It's a technical issue that we have to take care.

James Medvedeff - Cowen and Company - Analyst

Okay, thank you.

Pat Lavelle - VOXX International Corp - President & CEO

Thank you.

Operator

Thank you. And our next question comes from the line of Chris Barnes of Oppenheimer. Your line is now open.

Chris Barnes - Oppenheimer & Company - Analyst

Hi, guys. I was wondering how soon can we see a quarter with about $1 million in EyeLock revenue?

Pat Lavelle - VOXX International Corp - President & CEO

Actually, depending on how quickly we move the next -- we have won a contract that I would think would satisfy your request right there. We are anticipating that we should see it towards the end
of the fourth quarter, but somewhere between the fourth and first quarter, I would think.

Chris Barnes - Oppenheimer & Company - Analyst

Okay. Thank you. And then just one more, one other question. About how much business is being done in China now?

Pat Lavelle - VOXX International Corp - President & CEO

Again, I would have to break down the Hirschmann sales, but we do -- from the United States on rear seat entertainment, we've done approximately $5 million in sales to China on our rear seat
entertainment. The difference in Europe that I have to check on is I would have to have the different car manufacturers advise us exactly what they shipped over to China.

Chris Barnes - Oppenheimer & Company - Analyst

Okay. Thank you.

Pat Lavelle - VOXX International Corp - President & CEO

Thank you.

Operator

Thank you.
(Operator Instructions)

I am showing no further questions at this time.

Pat Lavelle - VOXX International Corp - President & CEO

Okay. Again, we do see the light at the end of the tunnel. I fully understand the frustration, the frustration here on the part of management, also the frustration on our shareholders. But I do believe
with the moves that we have made over the last few years to transition into manufacturing, transition into companies where we own our own technology, which will give us control of our own
destiny in many areas, and being able to have one of the most exciting technologies in the biometric field under our control will eventually prove to be able to generate new business, new sales, but
more importantly, greater valuation. I thank you for joining us this morning, and I wish you a good day.



Operator

Ladies and gentlemen, thank you for participating in today's conference. That does conclude today's program. You may all disconnect. Have a great day, everyone.


