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Item 2.02    Results of Operations and Financial Condition.

On May 15, 2017, Voxx International Corporation (the “Company”) issued a press release announcing its earnings for the
quarter and year ended February 28, 2017. A copy of the release is furnished herewith as Exhibit 99.1.

Item 8.01        Other Events.

On May 16, 2017, the Company held a conference call to discuss its financial results for the quarter and year ended
February 28, 2017. The Company has prepared a transcript of that conference call, a copy of which is annexed hereto as Exhibit
99.2.

The information furnished under Items 2.02 and 8.01, including Exhibits 99.1 and 99.2, shall not be deemed to be filed for
the purposes of Section 18 of the Securities Exchange Act of 1934, as amended, and will not be incorporated by reference into any
registration statement filed under the Securities Act of 1933, as amended, unless specifically identified therein as being
incorporated therein by reference.

EXHIBIT INDEX

   Exhibit No. Description
  

99.1 Press Release, dated May 15, 2017, relating to VOXX International Corporation's earnings release for the
quarter and year ended February 28, 2017 (filed herewith).

99.2 Transcript of conference call held on May 16, 2017 at 10:00 am (filed herewith).
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Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its
behalf by the undersigned thereunto duly authorized.

VOXX International Corporation (Registrant)

Date: May 19, 2017
BY: /s/ Charles M. Stoehr
Charles M. Stoehr
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FOR IMMEDIATE RELEASE

VOXX INTERNATIONAL CORPORATION REPORTS ITS
FISCAL 2017 FOURTH QUARTER AND YEAR-END FINANCIAL RESULTS

• Fiscal 2017 Q4 operating income of $0.4 million, a year-over-year increase of $8.0 million
• Fiscal 2017 Q4 EBITDA of $8.0 million, a year-over-year increase of $9.0 million
• Fiscal 2017 operating loss of $0.2 million, a year-over-year improvement of $11.4 million
• Fiscal 2017 EBITDA of $30.1 million, a year-over-year improvement of $11.3 million
• Company anticipates top- and bottom-line improvements in Fiscal 2018

HAUPPAUGE, NY - May 15, 2017 - VOXX International Corporation (NASDAQ: VOXX), today announced financial results for its Fiscal
2017 fourth quarter and year-ended February 28, 2017.

Commenting on the Company’s performance, Pat Lavelle, President and CEO of VOXX International stated, “We had several positive
developments throughout our business segments in Fiscal 2017 and the transformation of our Premium Audio segment was perhaps the biggest
story. We generated growth of 18.7% and improved profitability within the Premium Audio segment and we continued to win large, multi-year
awards in our Automotive Segment, which have us positioned for growth in Fiscal 2018. While Consumer Accessories segment revenues
declined year-over-year, the majority of the decline was in our fourth quarter. We have a number of new products, partnerships and added
distribution within Consumer Accessories, both domestically and abroad, which gives us confidence in our ability to grow this segment in the
coming year. All in all, we posted an $11.4 million improvement in operating income and an $11.3 million improvement in EBITDA.”

Lavelle continued, “Throughout the year, we set in motion a series of events to streamline operations and leverage synergies within our
organization. These efforts, along with improvements in our supply chain led to a gross margin improvement in Fiscal 2017 of 90 basis points
and a reduction in operating expenses of $5.6 million. Additionally, we focused R&D investment dollars on next generation products,
particularly within our Premium Audio and Automotive segments. We have seen some of the results in our Fiscal 2017 financial performance
and expect Fiscal 2018 will build on the momentum. Our foundation is stronger, as are our offerings, and we believe VOXX is positioned well
to generate further top- and bottom-line improvements.”

Fiscal Fourth Quarter Comparisons (for the periods ended February 28, 2017 and February 29, 2016)

Net sales for the Fiscal 2017 fourth quarter were $167.4 million, compared to $169.7 million reported in the comparable year-ago period, a
decline of $2.3 million or 1.4%.

• Automotive segment sales were $85.6 million as compared to $84.8 million, an increase of $0.8 million or 1.0%. The increase was
primarily related to higher automotive OEM sales.

• Premium Audio segment sales were $43.0 million as compared to $36.2 million, an increase of $6.8 million or 18.6%. The year-over-
year increase was driven by higher sales across the majority of product lines, particularly new products introduced throughout Fiscal
2017.
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• Consumer Accessories segment sales were $38.8 million as compared to $48.6 million, a decline of $9.7 million or 20.1%. The sales
decline was primarily related to higher sales of outdoor wireless speakers in the Fiscal 2016 fourth quarter, due to strong load-ins which
did not repeat in the same volume, as well as



lower sales of reception products, remotes and other categories. These declines were partially offset by higher sales of Project Nursery
and digital audio product lines.

The gross margin for the Fiscal 2017 fourth quarter came in at 30.3% as compared to 27.6% for the same period last year, an increase of 270
basis points. Driving this improvement were higher gross margins in the Automotive segment.

Operating expenses for the Fiscal 2017 fourth quarter were $50.3 million as compared to $54.3 million in the Fiscal 2016 fourth quarter, a
reduction of $4.1 million or 7.5%. Included in the Fiscal 2016 fourth quarter operating expenses are impairment charges of $2.9 million that did
not repeat in Fiscal 2017. The remaining decline is primarily due to lower labor costs, including a reduction in research and development
expenses and a modest decline in selling expenses.

The Company reported operating income of $0.4 million in its Fiscal 2017 fourth quarter as compared to an operating loss of $7.5 million in the
comparable year-ago period. The $8.0 million year-over-year improvement was driven by higher gross margins and lower total operating
expenses, as noted above. Net loss attributable to VOXX International Corporation for the Fiscal 2017 fourth quarter was $0.1 million or $0.00
per basic and diluted share, as compared to a net loss attributable to VOXX International Corporation of $5.4 million or a loss of $0.22 per
basic and diluted share in the Fiscal 2016 fourth quarter.

Earnings before interest, taxes, depreciation and amortization (“EBITDA”) for the Fiscal 2017 fourth quarter was $8.0 million as compared to
an EBITDA loss of $1.0 million reported in the Fiscal 2016 fourth quarter, an improvement of $9.0 million. Adjusted EBITDA was $8.1
million as compared to Adjusted EBITDA of $2.0 million for the comparable Fiscal 2017 and 2016 fourth quarter periods, representing an
increase of $6.1 million.

FY17 vs. FY16 Comparisons (for the twelve-months ended February 28, 2017 and February 29, 2016)

Fiscal 2017 net sales were $681.0 million compared to $680.7 million reported in the comparable year-ago period, an increase of $0.3 million.

• Automotive segment sales were $337.2 million as compared to $351.7 million, a decline of $14.4 million or 4.1%. Aftermarket product
sales declined year-over-year and a portion of this was due to the sale and subsequent licensing of all Jensen Mobile inventory.
Offsetting this decline were higher Automotive OEM sales, driven by higher tuner sales internationally, as a result of new OEM
programs beginning in Fiscal 2017.

• Premium Audio segment sales were $166.8 million as compared to $140.5 million, an increase of $26.3 million or 18.7%. The year-
over-year increase was driven by several new product introductions, including various lines of HD wireless desktop and bookshelf size
speakers, wireless sound bars, multi-room streaming audio systems and headphones. Additionally, the Company saw increases in sales
of its existing lines of home entertainment speakers and commercial speakers. These increases were partially offset by lower European
sales as a result of a slower market overseas.
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• Consumer Accessories segment sales were $176.2 million as compared to $187.3 million, a decline of $11.1 million or 5.9%. The
majority of the decline was in the Company’s fourth fiscal quarter, due to unfavorable comparisons related to stronger Fiscal 2016
product load-ins and spring orders that were delayed. Additionally, the Company saw year-over-year declines across select product
categories domestically, including wireless speakers, reception products and remotes. This was partially offset by higher sales of
Project Nursery baby monitors, the 360Fly® Action Camera, and higher international sales related to the roll-out of an upgrade to the
digital broadcasting platform in Europe.



The gross margin for Fiscal 2017 was 29.6% as compared to 28.7% for Fiscal 2016, an increase of 90 basis points. Automotive segment gross
margins were 30.9%, an increase of 150 basis points; Premium Audio segment gross margins were 33.0%, a decline of 20 basis points; and
Consumer Accessories segment gross margins were 23.6%, a decline of 70 basis points.

Operating expenses in Fiscal 2017 were $201.7 million compared to $207.3 million in Fiscal 2016, a reduction of $5.6 million. Selling, general
and administrative expenses of $156.1 million declined by $3.8 million or 2.4%, due to continued cost control measures throughout the
Company. Engineering and technical support expenses of $45.6 million increased by $8.1 million year-over-year, as the Company continued to
invest in Research & Development to support various Automotive OEM projects and new product launches within the Premium Audio
segment. Additionally, Fiscal 2016 included $9.1 million of intangible asset impairment charges related to certain trademarks of the Company
and $0.8 million of acquisition-related costs that did not repeat in the current year.

The Company reported an operating loss in Fiscal 2017 of $0.2 million as compared to an operating loss of $11.6 million in Fiscal 2016, a year-
over-year improvement of $11.4 million. The Company reported net income attributable to VOXX International Corporation of $4.4 million or
net income per basic and diluted share of $0.18 in Fiscal 2017. This compares to a net loss attributable to VOXX International Corporation of
$2.7 million or a loss per basic and diluted share of $0.11 in Fiscal 2016.

EBITDA for Fiscal 2017 was $30.1 million as compared to EBITDA of $18.8 million reported in Fiscal 2016, an improvement of $11.3
million. Adjusted EBITDA was $30.9 and $24.8 million for the comparable Fiscal 2017 and 2016 years, an improvement of $6.0 million.

Non-GAAP Measures
EBITDA, Adjusted EBITDA and Diluted Adjusted EBITDA per common share are not financial measures recognized by GAAP. EBITDA
represents net income (loss), computed in accordance with GAAP, before interest expense and bank charges, taxes, and depreciation and
amortization. Adjusted EBITDA represents EBITDA adjusted for stock-based compensation expense, impairment charges, certain foreign
currency remeasurements, restructuring charges, as well as costs and bargain purchase gains relating to our acquisitions. Depreciation,
amortization, stock-based compensation, bargain gains and impairment charges are non-cash items. Diluted Adjusted EBITDA per common
share represents the Company's diluted earnings per common share based on Adjusted EBITDA.

We present EBITDA, Adjusted EBITDA and Diluted Adjusted EBITDA per common share in this Form 10-K because we consider them to be
useful and appropriate supplemental measures of our performance. Adjusted EBITDA and diluted adjusted earnings per common share help us
to evaluate our performance without the effects of certain GAAP calculations that may not have a direct cash impact on our current operating
performance. In addition, the exclusion of certain costs or gains relating to non-recurring events allows for a more meaningful comparison of
our results from period-to-period. These non-GAAP measures, as we define them, are not necessarily comparable to similarly entitled measures
of other companies and may not be an appropriate measure for performance relative to other companies. EBITDA, Adjusted EBITDA and
Diluted Adjusted EBITDA per common share should not be assessed
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in isolation from, are not intended to represent, and should not be considered to be more meaningful measures than, or alternatives to, measures
of operating performance as determined in accordance with GAAP.

The Company will be hosting its conference call on Tuesday, May 16, 2017 at 10:00 a.m. ET. Interested parties can participate by visiting
www.voxxintl.com, and clicking on the webcast in the Investor Relations section or via teleconference (toll-free number: 877-303-9079;
international: 970-315-0461 / conference ID: 12837314).



About VOXX International Corporation
VOXX International Corporation (NASDAQ: VOXX) has grown into a worldwide leader in Automotive, Consumer Electronics, Consumer
Accessories and Premium Audio. Today, the Company has an extensive distribution network that includes power retailers, mass merchandisers,
12-volt specialists and most of the world’s leading automotive manufacturers.  The Company has an international footprint in Europe, Asia,
Mexico and South America, and a growing portfolio, which now comprises over 30 trusted brands. Among the Company’s brands are
Klipsch®, RCA®, Invision®, Jensen®, Audiovox®, Terk®, Acoustic Research®, Advent®, Code Alarm®, Car Connection®, 808®, AR for
Her®, Prestige®, EyeLock, Hirschmann Car Communication®, Jamo®, Energy®, Mirage®, Mac Audio®, Magnat®, Heco®, Schwaiger®,
Oehlbach®, and Incaar™.  For additional information, please visit our Web site at www.voxxintl.com.

Safe Harbor Statement
Except for historical information contained herein, statements made in this release that would constitute forward-looking
statements may involve certain risks and uncertainties. All forward-looking statements made in this release are based on currently
available information and the Company assumes no responsibility to update any such forward-looking statements. The following
factors, among others, may cause actual results to differ materially from the results suggested in the forward-looking statements.
The factors include, but are not limited to risks that may result from changes in the Company's business operations; our ability to
keep pace with technological advances; significant competition in the automotive, premium audio and consumer accessories
businesses; our relationships with key suppliers and customers; quality and consumer acceptance of newly introduced products;
market volatility; non-availability of product; excess inventory; price and product competition; new product introductions; foreign
currency fluctuations and concerns regarding the European debt crisis; restrictive debt covenants; the possibility that the review of
our prior filings by the SEC may result in changes to our financial statements; and the possibility that stockholders or regulatory
authorities may initiate proceedings against VOXX International Corporation and/or our officers and directors as a result of any
restatements. Risk factors associated with our business, including some of the facts set forth herein, are detailed in the
Company's Form 10-K for the fiscal year ended February 28, 2017.

Company Contact:
Glenn Wiener, President
GW Communications
Tel: 212-786-6011
Email: gwiener@GWCco.com

- Tables to Follow -



VOXX International Corporation and Subsidiaries
Consolidated Balance Sheets

February 28, 2017 and February 29, 2016
(In thousands, except share data)

 
February 28,

 2017  
February 29,

 2016

Assets    
Current assets:    
Cash and cash equivalents  $ 7,800    $ 11,767  
Accounts receivable, net 90,641   87,055  
Inventory, net 153,053   144,028  
Receivables from vendors 665   2,519  
Prepaid expenses and other current assets 19,593   17,256  
Income tax receivable 1,596   1,426  
Total current assets 273,348   264,051  
Investment securities 10,388   10,206  
Equity investments 21,926   21,949  
Property, plant and equipment, net 81,601   79,422  
Goodwill 103,212   104,349  
Intangible assets, net 176,289   185,022  
Deferred income taxes 23   23  
Other assets 1,699   2,168  

Total assets  $ 668,486    $ 667,190  

Liabilities and Stockholders' Equity    
Current liabilities:    
Accounts payable  $ 61,143    $ 55,790  
Accrued expenses and other current liabilities 42,476   50,748  
Income taxes payable 3,077   4,081  
Accrued sales incentives 13,154   12,439  
Current portion of long-term debt 10,217   8,826  
Total current liabilities 130,067   131,884  
Long-term debt, net of debt issuance costs 97,747   88,169  
Capital lease obligation 1,400   1,381  
Deferred compensation 4,224   4,011  
Deferred tax liabilities 30,155   30,374  
Other tax liabilities 3,194   4,997  
Other long-term liabilities 10,384   10,480  
Total liabilities 277,171   271,296  
Commitments and contingencies    
Stockholders' equity:    
Preferred stock:    
No shares issued or outstanding (see Note 10) —   —  
Common stock:    
Class A, $.01 par value; 60,000,000 shares authorized, 24,067,444 shares issued and 21,899,370 shares outstanding at both
February 28, 2017 and February 29, 2016 256   256  
Class B Convertible, $.01 par value, 10,000,000 shares authorized, 2,260,954 shares issued and outstanding 22   22  
Paid-in capital 295,432   294,038  
Retained earnings 159,369   154,947  
Non-controlling interest 1,310   8,524  
Accumulated other comprehensive loss (43,898)   (40,717)  
Treasury stock, at cost, 2,168,074 shares of Class A Common Stock at both February 28, 2017 and February 29, 2016 (21,176)   (21,176)  
Total stockholders' equity 391,315   395,894  

Total liabilities and stockholders' equity  $ 668,486    $ 667,190  



VOXX International Corporation and Subsidiaries
Consolidated Statements of Operations and Comprehensive Income (Loss)

Years Ended February 28, 2017, February 29, 2016 and February 28, 2015

(In thousands, except share and per share data)

 Year Ended  Year Ended  Year Ended

 
February 28,

 2017  
February 29,

 2016  
February 28,

 2015

Net sales  $ 681,042    $ 680,746    $ 757,498  
Cost of sales 479,527   485,061   533,628  
Gross profit 201,515   195,685   223,870  

Operating expenses:      
Selling 48,205   48,513   54,136  
General and administrative 107,882   111,382   114,849  
Engineering and technical support 45,600   37,490   37,157  
Intangible asset impairment charges —   9,070   —  
Restructuring expense —   —   1,134  
Acquisition related costs —   800   —  
Total operating expenses 201,687   207,255   207,276  

Operating (loss) income (172)   (11,570)   16,594  

Other (expense) income:      
Interest and bank charges (7,488)   (8,075)   (6,851)  
Equity in income of equity investee 6,797   6,538   5,866  
Venezuela currency devaluation, net (8)   (2)   (7,104)  
Impairment of Venezuela investment properties (see Note 1(p)) —   —   (9,304)  
Gain on bargain purchase —   4,679   —  
Other, net (572)   632   1,495  
Total other (expense) income, net (1,271)   3,772   (15,898)  

(Loss) income before income taxes (1,443)   (7,798)   696  
Income tax expense (benefit) 1,759   (1,735)   1,638  
Net loss  $ (3,202)    $ (6,063)    $ (942)  
Less: net loss attributable to non-controlling interest (7,624)   (3,381)   —  
Net income (loss) attributable to Voxx International Corporation  $ 4,422    $ (2,682)    $ (942)  

Other comprehensive (loss) income:      
Foreign currency translation adjustments (3,194)   (5,702)   (33,170)  
Derivatives designated for hedging, net of tax 210   (2,440)   3,258  
Pension plan adjustments, net of tax (180)   640   (1,423)  
Unrealized holding (loss) gain on available-for-sale investment securities arising during the
period, net of tax (17)   20   (27)  
Other comprehensive loss, net of tax (3,181)   (7,482)   (31,362)  

Comprehensive income (loss) attributable to Voxx International Corporation  $ 1,241    $ (10,164) )   $ (32,304) )

Net income (loss) per common share attributable to Voxx International Corporation - basic  $ 0.18    $ (0.11)    $ (0.04)  

Net income (loss) per common share attributable to Voxx International Corporation - diluted  $ 0.18    $ (0.11)    $ (0.04)  

Weighted-average common shares outstanding (basic) 24,160,324   24,172,710   24,330,361  

Weighted-average common shares outstanding (diluted) 24,240,310   24,172,710   24,330,361  



VOXX International Corporation and Subsidiaries
Consolidated Statements of Operations and Comprehensive Income (Loss)

Three Months Ended February 28, 2017 and February 29, 2016
(In thousands, except share and per share data)

 Three Months Ended  Three Months Ended  

 
February 28,

 2017  
February 29,

 2016  
Net sales  $ 167,387    $ 169,683   
Cost of sales 116,679   122,859   
Gross profit 50,708   46,824   

Operating expenses:     
Selling 12,005   12,331   
General and administrative 28,668   27,852   
Engineering and technical support 9,587   11,300   
Intangible asset impairment charges —   2,860   
Total operating expenses 50,260   54,343   

Operating income (loss) 448   (7,519)   

Other (expense) income:     
Interest and bank charges (1,928)   (3,111)   
Equity in income of equity investee 1,513   1,536   
Venezuela currency devaluation, net —   —   
Other, net (352)   (473)   
Total other (expenses) income, net (767)   (2,048)   

Loss from operations before income taxes (319)   (9,567)   
Income tax expense (benefit) 1,977   (2,526)   
Net loss  $ (2,296)    $ (7,041)   
Less: net loss attributable to non-controlling interest (2,206)   (1,690)   
Net loss attributable to Voxx International Corporation  $ (90)    $ (5,351)   

Other comprehensive (loss) income:     
Foreign currency translation adjustments (26)   3,324   
Derivatives designated for hedging, net of tax (30)   (767)   
Pension plan adjustments, net of tax (224)   486   
Unrealized holding gain (loss) on available-for-sale investment securities arising during
the period, net of tax (13)   19   
Other comprehensive (loss) income, net of tax (293)   3,062   

Comprehensive loss attributable to Voxx International Corporation  $ (383)    $ (2,289)   

Net income (loss) per common share (basic) attributable to Voxx International
Corporation  $ 0.00    $ (0.22)   

Net income (loss) per common share (diluted) attributable to Voxx International
Corporation  $ 0.00    $ (0.22)   

Weighted-average common shares outstanding (basic) 24,160,324   24,159,419   

Weighted-average common shares outstanding (diluted) 24,160,324   24,159,419   



VOXX International Corporation and Subsidiaries
Reconciliation of GAAP Net Income to EBITDA, Adjusted EBITDA and Diluted Adjusted EBITDA per Common Share

(In thousands, except share and per share data)

  Fiscal  Fiscal  Fiscal
  2017  2016  2015
Net income (loss) attributable to VOXX International Corporation   $ 4,422    $ (2,682)    $ (942)  
Adjustments:       
Interest expense and bank charges (1)  6,860   7,960   6,851  
Depreciation and amortization (1)  17,064   15,228   15,565  
Income tax expense (benefit)  1,759   (1,735)   1,638  

EBITDA  30,105   18,771   23,112  
Adjustments:       
     Stock-based compensation attributable to stock options and restricted stock  753   859   521  
     Venezuela bond remeasurement  —   —   7,396  
     Impairment of investment properties in Venezuela  —   —   9,304  
     Restructuring charges  —   —   1,134  
     Intangible asset impairment charges  —   9,070   —  
     Acquisition related costs  —   800   —  
     Gain on bargain purchase  —   (4,679)   —  

Adjusted EBITDA   $ 30,858    $ 24,821    $ 41,467  

Diluted income (loss) per common share   $ 0.18    $ (0.11)    $ (0.04)  
Diluted adjusted EBITDA per common share   $ 1.27    $ 1.03    $ 1.7  

(1) For purposes of calculating Adjusted EBITDA for the Company, interest expense, bank charges, as well as depreciation and amortization expense added
back to net income (loss) have been adjusted in order to exclude the minority interest portion of these expenses attributable to EyeLock LLC.



VOXX International Corporation and Subsidiaries
Reconciliation of GAAP Net Income to EBITDA, Adjusted EBITDA and Diluted Adjusted EBITDA per Common Share

(In thousands, except share and per share data)

  

Three Months
Ended February

28, 2017  
Three Months Ended

February 29, 2016  

Net loss attributable to VOXX International Corporation  $ (90)    $ (5,351)   
Adjustments:       
Interest expense and bank charges (1)  1,726   2,996   
Depreciation and amortization (1)  4,349   3,872   
Income tax benefit  1,977   (2,526)   

EBITDA  7,962   (1,009)   
Adjustments:        
    Stock-based compensation attributable to stock options and restricted
stock  185   173   
    Intangible asset impairment charges  —   2,860   

Adjusted EBITDA   $ 8,147    $ 2,024   

Diluted income (loss) earnings per common share   $ 0.00    $ (0.22)   
Diluted adjusted EBITDA per common share   $ 0.34    $ 0.08   

(1) For purposes of calculating Adjusted EBITDA for the Company, interest expense, bank charges, as well as depreciation and amortization expense added
back to net income (loss) have been adjusted in order to exclude the minority interest portion of these expenses attributable to EyeLock LLC.
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Corporate Speakers:
• Pat Lavelle; VOXX International Corp; President, CEO
• Charles Michael Stoehr; VOXX International Corp; SVP, CFO
• Glenn Wiener; VOXX International Corp; IR

Participants:
• James David Medvedeff; Cowen and Company, LLC; Analyst
• Thomas Kahn; Kahn Brothers; Analyst
• Bruce Olephant; Oppenheimer; Analyst

PRESENTATION

Operator: Welcome to VOXX International's Investor Call.

(Operator Instructions)

As a reminder, this conference is being recorded.

I would now like to introduce your host for today's conference, Mr. Glenn Wiener, Investor Relations with VOXX.

Glenn Wiener: Welcome to VOXX International's fiscal 2017 Year-End Conference Call. Our call today is being webcast on our
website, www.voxxintl.com, and a replay will be available for those who are unable to make the call today.

Speaking from management this morning will be Pat Lavelle, President and Chief Executive Officer and Michael Stoehr, Senior
Vice President and Chief Financial Officer. Following their prepared remarks, we will have a question-and-answer session for those
investors wishing to ask questions.

Now before I turn the call over to Pat, I'd like to remind everyone that except for historical information contained herein, statements
made on today's call and webcast that would constitute forward-looking statements are based on currently available information.

The company assumes no responsibility to update any such forward-looking statements. Risk factors associated with our business
are detailed in our Form 10-K for the period ended February 28, 2017.

I'd like to thank you all for your appreciation and support of VOXX, and I'd like to turn the call over to Pat now.

Patrick M. Lavelle: Okay. Thank you, Glenn. Good morning to all.

Fiscal 2017 was highlighted by the success of our Premium Audio segment, the growth of our Automotive OEM business and new
products and distribution within our Consumer Accessories segment. We posted significant bottom line improvements and we're
well positioned, as we move into fiscal 2018.

With respect to the fourth quarter, we reported a modest 1.4% revenue decline which is largely attributed to our Consumer
Accessories segment as in last year's fourth quarter, we had a very strong load-in of



outdoor wireless speakers which did not repeat in the same volume. We also had spring promotions planned for Q4, which were
pushed into fiscal 2018's first quarter. However, that was offset by growth in both Premium Audio and Automotive, up 18.6% and
1%, respectively.

Klipsch was our biggest success story with new products expanded globally, and overall, a better market position. The investments
we made in new offerings are paying off and we have some exciting plans for Jamo this year. In Automotive, we saw modest
increases in our OEM business which I will cover shortly.

Gross margins were strong, over 30% and up 270 basis points. Our operating expenses declined by 7.5%, as we continue to focus
on managing costs and allocating dollars towards growth initiatives.

And we were profitable on an operating income and EBITDA basis.

Operating income was up $8 million, net income attributable to VOXX was up $5.3 million and adjusted EBITDA was up $6.1
million when comparing the fiscal 2017 and '16 fourth quarters.

The strategies we put in place to drive innovation, enter new product categories, transition out of older product lines and expand
our reach is working.

For the first time in several years, we grew organically -- although modestly. We are confident of stronger growth in fiscal 2018,
and I'll touch upon that throughout my remarks.

Looking back at the fiscal year comparisons, net sales of $681 million were essentially flat with last year. Gross margins of 29.6%
were up 90 basis points. Operating expenses were reduced by $5.6 million.

We had $11.4 million year-over-year improvement in operating income and $7.1 million increase in net income attributable to
VOXX. EBITDA grew by $11.3 million and adjusted EBITDA grew by $6 million.

Although still not where we believe we can be, we have stayed the course, executed our strategy and are confident that VOXX is
positioned to generate more meaningful top and bottom line improvements in the years ahead, while also generating cash and
improving our balance sheet.

Within our Premium Audio group, I've already said that Klipsch was one of our major drivers. Although successful when we
acquired them, it took a major commitment and investment to keep them in the market forefront as the industry transformed from
traditional surround-sound speakers to soundbars as headphones, where Klipsch had enjoyed strong growth over the years, became
commoditized and more competitive and as we saw consolidation within the custom installation market.

Over the past two years, Klipsch has experienced a makeover. Older inventories are gone and new technologies have replaced
them. Our current offerings of streaming audio, Play-Fi and Dolby Atmos are in step with the growing tastes of audiophiles, while
staying true to the Klipsch heritage for high-quality premium sound. You're seeing the results this past year and we believe they
will continue.

Premium Audio sales in fiscal 2017 grew, both domestically and in the international markets. Speaker systems were up 65% with
our expanded soundbar assortment and launch of Klipsch streaming products.

Bluetooth neckbands and Reference headphone lines drove mobility sales up 48%. The Reference Series, one of our most
successful ever launched drove home separate revenues, which were up 17%. And the custom installation channel was up over
20%.



But the real story is a return to profitability. We generated pretax income of $8.3 million, a $17.3 million improvement from fiscal
2016.

Moving into this year, there will be new Klipsch component speakers, new all-in-one soundbars, new powered floor speakers, and
we are expanding the Heritage product line. Best Buy will be doubling the number of Klipsch SKUs in soundbars and are
increasing displays of other products. And in Magnolia, we will be adding both the Klipsch soundbar and Heritage Wireless
speakers in July.

In Europe, Magnat will be concentrating activities in the mid- to high-end traditional audio products and new technologies, wireless
products including traditional speakers, soundbars, WiFi speakers, audio components and headphones.

Mac Audio will be expanding their offering to modern entry-level home and portable products like Bluetooth speakers, party and
DJ style all-in-one electronics and prosumer speakers. Echo will concentrate on traditional higher-end audio speaker products,
including lines of retro-style speakers and Bluetooth-based home speakers.

We also expect 2018 to be the year of Jamo as that line gets a complete makeover with new styling, Dolby Atmos capabilities and
new compact subwoofers and two new soundbar offerings that signal new market possibilities for this line. There'll also be a new
Jamo custom installation solution in landscape, rock and surface form factors.

And finally, we have added new distribution in Germany, France, Italy, The Netherlands, Asia and various Middle Eastern markets.

Based on our assortment, retail placement and various e-commerce initiatives underway, we expect continued growth within our
Premium Audio segment in fiscal 2018.

As for the Automotive segment, net sales were up 1% for the quarter and down 4.1% for the year, which was anticipated and had
been discussed previously. Year-over-year, our aftermarket business was down $16.1 million, and of this, $6.5 million was related
to the sale and licensing of our Jensen brand.

Remote start sales were also lower, as many of our customers had carryover inventory from the previous season and we had a
milder winter which always results in lower aftermarket remote start sales. Satellite radio sales also declined, as expected.

Our OEM business grew modestly in fiscal 2017, driven by higher international tuner sales and new OEM programs that began
throughout the year. With contracts in place with GM, Ford and Mazda for EVO, our new rear seat infotainment product, we
believe this will continue. We also had an uptick in OEM remote starts, as a result of some of the newer technologies we brought to
market last year.

Additionally, in the fourth quarter we were awarded over $28 million in new OEM contracts, which builds upon our past
momentum. We will continue to focus on innovation, telematics, e-mobility, autonomous driving and connectivity in the car. These
are the hot areas within the industry and what should be key drivers for our OEM business.

Within the aftermarket, we are diversifying into new technologies that we believe will reverse the aftermarket sales decline. Most
recently, we took over Rosen, an aftermarket rear seat entertainment supplier, strengthening our distribution and intellectual
property.



We have an exclusive distribution partnership with Gentex to distribute their aftermarket full display mirror in North America. We
will also distribute the complete Gentex line of automatic dimming rearview mirrors and electronics through our extensive
aftermarket channel.

We launched the first aftermarket Power Lift-Gate system, which is a new solution for car dealers in the lucrative accessory side of
their business. This summer, we will launch an expanded CarLink program that includes longer-range transmitters. And we
launched a new blind spot detection system for the aftermarket, a CES award winner under our Advent brand.

All in all, the Automotive segment should grow in fiscal '18 with much of that growth back-ended in the third and fourth fiscal
quarters, due to the start of the new OEM programs.

And now our Consumer Accessories segment. Total sales in fiscal 2017 were down 5.9% and the biggest reason was Q4, due to the
reasons I discussed earlier. We entered the year projecting modest growth as we had new products, categories and distribution
channels driving our optimism.

What we saw throughout the year was a stable domestic accessory business with growing -- growth coming from Project Nursery,
360Fly action cameras, select digital audio product lines and some added sales from EyeLock. This helped offset declines in some
of the legacy categories like hookup products and year-over-year declines in reception, remotes and wireless speakers.

While certain categories were down, we did maintain our market-leading position, most notably in remotes and reception products.
And 808 Audio, in less than four years since the brand was launched, has moved into the sixth largest unit volume position out of
over 200 brands.

Internationally, our business declined by approximately 3.7%, though we did see higher sales related to the digital broadcasting
platform upgrade in Europe, which drove sales of our DVB-T2 antennas and satellite boxes.

To address the international markets, we are investing in new technologies. Some of the new direction will include rebranding
various product lines, adding to our Oehlbach product mix to include wireless transmitters, receivers and portable amplifiers for
both headphones and smartphones, as well as a new phone accessory product line.

In addition, we will add some international products under the very successful 808 brand and we will be extending our antenna
product lines, both domestically and internationally. We will also be introducing wireless surveillance cameras at Schwaiger and
will be focusing on expanding the Schwaiger home automation line.

Domestically, 808 Audio will see an expanded assortment with new products for the karaoke and big audio market segments, a new
turntable scheduled for the fall and new -- and our new Duo Slim offering for iPhone 7 which just launched and a new 808 Alexa
product scheduled for the fall.

Project Nursery demand has been growing since its launch less than a year ago. Our assortment had been very well received by key
baby retailers that represent new distribution channels, including the largest placement in the new baby section in approximately
1,000 Best Buy stores nationwide.

We have launched a number of promotions planned towards 360Fly in the action camera market. And we have a new body camera
scheduled for fall launch that will also open new distribution channels.



We will be announcing a new partnership with a health and fitness category, another new market opportunity which we will initiate
later in the year. We will be introducing a line of RCA surveillance cameras, as we see opportunities in this market segment.

And finally, there's EyeLock. There is no doubt that the iris technology presents exciting opportunities. At Mobile World Congress
in March, we demonstrated our iris solution on the new Qualcomm 835 Snapdragon chip and demoed its use on smartphones. The
response was very positive and we continue to work with Qualcomm to commercialize this technology.

We also just introduced the outdoor version of our NXT solution called EXT, which we are targeting for a Q3 or early Q4 launch.

In just the last two months, we announced three new patents for EyeLock, one for sequentially linking iris matching with facial
imaging, one for mobility identity platforms and another for predicting timing for quality images. EyeLock has now been issued 47
patents with another 30-plus applications in process.

I have no doubt that EyeLock has the most advanced iris biometric on the market, and our standoff distance doubles our nearest
competitor, which is essential for accurate and convenient consumer use for smartphones and IOT devices.

On our third quarter conference call, I stated that we expected to finish the year with growth, flat to better gross margins and lower
overhead compared to last year. Though sales were a bit lower than forecast, we accomplished all three. The real story was bottom
line improvements. We're even more optimistic about fiscal 2018 and expect we will generate top line growth and improved
profitability.

Our foundation is strong. We have opportunities to continue to drive efficiencies and savings and we are investing in technology,
the key to long-term success.

I'll now turn the call over to Michael and we will then open up the call for questions. Mike?

Charles Michael Stoehr: Thanks, Pat. Good morning, everyone.

As Pat covered our results in detail and we have everything documented in our Form 10-K, I'll just provide a few updates with
respect to the income statement and then discuss our balance sheet.

Starting with Q4 comparisons; the eight million favorability in operating income was driven by the improvements in gross margins
and lower total operating expenses, the latter of which was due primarily to lower R&D expenses and the prior year's impairment
charge.

We reduced expenses within our Automotive and Consumer Accessories segments and increased investments in Premium Audio to
support growth. There are additional projects underway that are focused on improving processes and generating additional savings
in fiscal 2018.

Other income/expenses were approximately $800,000, or a $1.3 million reduction compared to Q4 fiscal 2016. Within this, interest
expense and bank charges declined by $1.2 million and that was the primary driver. Our joint venture, ASA, generated income of
$1.5 million in both periods.

As Pat indicated in his opening remarks, we reported significant year-over-year improvements in operating income, net income
attributable to VOXX and both EBITDA and adjusted EBITDA. There were only $185,000 of adjustments in fiscal 2017 fourth
quarter associated with stock-based compensation



whereas in quarter four of last year we had adjustments totaling over three million, $2.9 million of which was related to intangible
asset impairment charges.

As for our fiscal year comparisons, please refer to our Form 10-K, which was filed after market close yesterday.

I will make just a few comments before turning to the balance sheet. Operating expenses declined by $5.6 million year-over-year,
and fiscal 2016 included intangible asset impairment charges of $9.1 million. Removing this from the mix, total operating expenses
increased by $3.5 million. The increase, however, was all in engineering and technical support as we increased our R&D spend by
$6.2 million to support new product development initiatives at VOXXHirschmann and within our Premium Audio segment, both of
which are anticipated to grow in fiscal 2018.

While we intend to continue investments in these areas, we also expect modest declines in the coming year. We had a five million
swing in other income and expenses. The big shift relates to the gain on bargain purchase of $4.7 million in fiscal 2016, which we
had discussed previously. Interest and bank charges declined by approximately $600,000 and this was principally due to the $1.3
million write-off of deferred financing costs associated with credit facility amendments in January 2016.

The effective tax rate for fiscal 2017 was an income tax provision of $1.7 million or 121.9% on a pretax loss from operations of
$1.4 million, as compared to a benefit of 22.3% on a pretax loss of $7.7 million from continuing operations in the prior year.

The effective tax rate in fiscal 2017 differs from the statutory rate of 35%, primarily due to the impact of the reversal of uncertain
tax positions under ASC 740. We maintained a valuation allowance against our U.S. deferred tax assets and certain foreign
jurisdictions, and any decline in the valuation allowance could have a favorable impact on our income tax provision and net income
in the period in which such determination is made.

The effective tax rate of 22.3% in fiscal 2016 differs from the statutory rate of 35%, primarily due to the impact of the bargain
purchase gain, the non-controlling interest related to EyeLock and the U.S. effect of foreign operations, including tax rate
differences in foreign jurisdictions.

That’s for the balance sheet. Our cash position as of February 28, 2017, was $7.8 million compared to $11.8 million as of February
29, 2016. Accounts receivable, net, were $90.6 million, up $3.6 million. And our accounts payable, net, was $61.1 million, up $5.4
million.

Inventory of $153.1 million increased by approximately nine million and this was principally due to product load-ins within our
Consumer Accessories and Premium Audio segments. As Pat mentioned, Consumer Accessories revenues, while down in Q4, are
anticipated to increase given new product lines, added SKUs and new distribution and we are planning accordingly.

Our total debt as of February 28, 2017, less our current portion of long-term debt and less debt issuance costs, stood at $97.7
million compared to $88.2 million as of February 29, 2016. The increase was in our domestic credit facility, up over $20 million to
support our working capital needs.

I will add that our total debt position was down $7.6 million since our fiscal third quarter end. Other variances when comparing our
debt position year-over-year are as follows: our euro ABL obligation declined by approximately $1.5 million and our mortgage
associated with VOXX Germany declined by approximately $800,000.



Fiscal 2016 also included a $5.1 million related to a VOXX TRACE mortgage, which was paid in full as we purchased the building
housing Klipsch and RCA.

You can find the breakout of our debt position in footnote seven of our Form 10-K.

We are well within our financial covenants and have the working capital needed to support our operations. With improvements
made this year and our outlook for both growth and increases in our bottom line, we anticipate the company will be in a position to
generate cash, fund all working capital requirements and pay down debt, thus lowering our interest payments further.

This concludes my prepared remarks. And at this time, I'll turn it over to Pat.

Patrick M. Lavelle: Thank you, Mike.

Operator, if we have any questions, we could take it now.

QUESTIONS AND ANSWERS

Operator: (Operator Instructions)

James Medvedeff with Cowen and Company.

James David Medvedeff: First thing I'd like to ask about is the gross -- the sustainability of these gross margins, so Auto
particularly strong, right? What was -- what's driving that gross margin strength in the quarter and how sustainable is it?

Patrick M. Lavelle: The -- within the consolidated group, the fourth quarter sales were impacted by a higher sales of Klipsch, which
is our highest-margin category. The Premium Audio space is the highest-margin category that we have.

We also have some new programs that started within the OEM business and they always start a little bit higher and then, where we
are normally tracking because over the life of the contract, they do trend downwards during the contract period.

James David Medvedeff: So maybe I didn't ask that clearly. So OEMs -- the beginning of -- the commencement of OEM programs
in Automotive that drove the big increase there in gross margin, and how sustainable or how long can those kinds of gross margins
continue?

Patrick M. Lavelle: Well, it's a mix of -- when new programs start, like I said, they normally start at a higher margin and then they
trend downwards. So depending on how many new programs that you have starting versus how many programs that you have that
are two or three years into their contract.

We have a number of new programs that are scheduled for this year, both in Hirschmann in Germany and in the U.S. But then
again, there's also, depending on the product category that you're introducing, also affects the margin, whether it's remote start or
rear seat entertainment or a tuner or an antenna. So depending on the product mix of what we're introducing, what contract we're
starting and how many new contracts we're starting versus existing contracts, that has an effect on the margins.

I would tend to say that our margins would come in pretty much where they have been over the past few years within the
Automotive segment.



James David Medvedeff: Okay. So it sounds like Q4 was maybe a little above -- not sustainable at that high level.

Patrick M. Lavelle: Yes.

James David Medvedeff: And then for the same question for Premium Audio, which ticked down a little bit on gross margin, you
said Klipsch was up in the overall mix of the whole company. But what would drive that decline in Premium Audio in gross margin
for the fourth quarter?

Patrick M. Lavelle: The fourth quarter decline would come primarily from promotions that are conducted for Black Friday and
fourth quarter promos. Some of the fourth quarter business, as you know, we end in February, some of the fourth quarter business
has sales of products that we're exiting because we're moving into new products and any holdovers from Christmas that need to be
moved out so you get -- there are some deals that are done to clean up the inventory towards the end of the fiscal year.

But what we anticipate to see in the Premium Audio category is probably not in the first quarter, but for the year better gross
margins overall.

James David Medvedeff: Okay. And then the same question for the Consumer Accessories business. And then, could we get back
to...

Patrick M. Lavelle: That is purely mix depending on what we're selling, depending on whether it's a reception product or a 360
camera, that has a big impact on the numbers. The more we sell some of the lower-margin products, you will get that impact. And I
would think that as we look into the new year, based on the new products that we're introducing, that we may see a slight
improvement on the overall margins within the Accessories group.

James David Medvedeff: Okay. So congratulations on reaching the 30% consolidated gross margin target. Sounds like with the puts
and takes in Automotive and some of the others, that you may dip back down below 30% for the next quarter or two. But how
should I think about it for the full year?

Patrick M. Lavelle: I would think that we're going to track close to what you've seen us track over the last few years.

James David Medvedeff: The final question that I have for now is on expenses. So the run rate of operating expenses, adjusting out
the noncash -- I'm sorry, I mean, the run rate on expenses has continued -- it's down year-over-year and it's down quarter-over-
quarter. Does it continue -- its $50.3 million for the quarter, does it continue to drift down from here? Or has it kind of stabilized?
And what's driving it?

Patrick M. Lavelle: Again, we have multiple operations. So some have -- we brought the overhead down to where we think it's
sustainable and where we think it's correct. So you're not going to see much and further improvements in some of the different
subsidiaries that we run. In some cases, due to R&D expenditure, you may even see a slight increase.

But within certain categories of -- or some subsidiaries, we do have some targets to bring down overall overhead. Operator? James?

James David Medvedeff: There was one other question that I had. Looking at the -- let me just pull that up. Looking at the -- I'm
sorry, it looks as though EyeLock was pretty much breakeven.

Patrick M. Lavelle: No, I don't know what you're looking at.



James David Medvedeff: Yes, the net loss -- oh, I'm sorry, net loss attributable to non-controlling interest of $2.2 million. Does that
suggest that EyeLock lost $2.2 million?

Patrick M. Lavelle: In the quarter?

James David Medvedeff: In the quarter, yes.

Patrick M. Lavelle: For the quarter. So if you're looking at the minority interest, no, that's the -- the minority interest goes out to our
partners.

Charles Michael Stoehr: James, the minority interest represents the ownership -- from our percentage ownership that goes to our
partners. The -- inside the 10-K, I can't give you an exact page, there is a footnote that shows you the financial operations for
EyeLock, which was a loss for the year.

Operator: Thomas Kahn with Kahn Brothers.

Thomas Graham Kahn: Mike, what's the unused line of credit? How much room do we have on the line of credit, please?

Charles Michael Stoehr: We're in the mid eight's.

Thomas Graham Kahn: Okay. So like $50 million, $40 million, $50 million, $60 million?

Charles Michael Stoehr: More on the 30s, $20 million to $30 million.

Thomas Graham Kahn: Thirty million dollars is the unused line of credit, okay. One more. When my wife's new Audi 8 comes in,
in about a week, what Hirschmann products will be on that car? In other words...

Patrick M. Lavelle: Most likely there'll be antennas on that vehicle, multiple antennas on that vehicle. I couldn't even tell you what's
that.

Thomas Graham Kahn: So a current Audi 8 has lane -- going out of the lane and so with back up and if you get too close to the car
in front, it brakes you. Is that stuff Hirschmann in her current Audi 8?

Patrick M. Lavelle: No, the -- it would be audio product. It would be multi-antennas and things like that. We do not have any driver
assistance products in the Audi 8.

Thomas Graham Kahn: So what's a multi-antenna because I'm old, I don't know what that means.

Patrick M. Lavelle: Oh, you have AM, FM, satellite radio, GPS. So we would have antennas to bring in all of that.

Thomas Graham Kahn: Okay, okay. So for her radio, the antenna would, in all likelihood, be a Hirschmann antenna?

Patrick M. Lavelle: Yes. Most likely, yes.

Operator: (Operator Instructions)

Bruce Olephant with Oppenheimer.



Bruce Olephant: I'd really like to know what this current order backlog is.

Patrick M. Lavelle: The current order backlog for what?

Bruce Olephant: At last -- I remember the last call we were on, you were saying that the order backlog was like $400 million.

Patrick M. Lavelle: No, those are -- the $400 million we were referring to is the businesses -- the business that we have won within
our OEM business over the last number of quarters. We -- when we look at our business in the Automotive space, and one of the
reasons why we like it, we can look out one and two years and get a good feel for where the business is, based on the contracts that
we've won.

I would have to, at this particular point, look to see what our -- what we call our book to business is, looking into this year. But I
can tell you, it's as good as it has been in previous years. And we will, and do, expect to see an increase in our OEM business. And
most of the business that we do this year, especially at Hirschmann, is business that is considered already booked because the
contracts have been won, the production for that vehicle has started and we are on that vehicle.

Bruce Olephant: And also can you go ahead and give us -- EyeLock seems to be a part of the company that's growing and very
exciting. Can you give us an example of some of the EyeLock customers?

Patrick M. Lavelle: On the perimeter access side, we do business with pretty much all of the major security companies, Stanley,
Tyco. We have pretty much worked out all the software with all the major back-end security programs so that adding a EyeLock,
let's say, door reader on one of our NXTs would be very simple. There's no more -- there's no additional work that has to be done.

So within the perimeter access space, we're doing business with pretty much all the majors. On the embedded side, we are working
with a number of different companies that produce various products whereby that they're looking to increase the security
surrounding that product.

As to whether or not someone is getting into a cabinet, that is a high-secure cabinet like a drug cabinet within a hospital. We're
working with a number of manufacturers that produce those types of products. When you look at some of the new very
sophisticated vending machines, where the machines actually remembers who you are and your preferences. We're working with
companies in that field as well, whereby it's very important that the machine knows who you are when you get there.

Bruce Olephant: And also being that we're well into the first quarter, being that it's the middle of May, could you give us any color
at all on the first quarter?

Patrick M. Lavelle: First quarter is, again, something that we don't really project on the quarters. I'm not giving guidance but we are
running according to plan, as far as the quarter sits right now.

Bruce Olephant: Because I know last year in the first quarter, you lost, I believe, $0.17. Could we make the assumption, well into
the quarter that you would be profitable?

Patrick M. Lavelle: First quarter is always a difficult quarter for us, so I would think that you would see more of the same. I'm not
saying that the numbers are going to be what they were last year. We are looking at this year and we believe that we're going to see
an improvement this year in fiscal '18 over fiscal '17.



Operator: I'm not showing any further questions in queue. At this time, I'd like to conclude today's conference. Thank you very
much for your participation, ladies and gentlemen. You may all disconnect. Everybody, have a wonderful day.

Patrick M. Lavelle: Thank you all, and thank you for your support. Have a good day.


