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Item 2.02 Results of Operations and Financial Condition.
 
On July 12, 2021, VOXX International Corporation (“the Company”) issued a press release announcing its earnings for the three months ended May 31,
2021. A copy of the release is furnished herewith as Exhibit 99.1.
 
Item 8.01    Other Events.
 
Earnings Call:
 
On July 13, 2021, the Company held a conference call to discuss its financial results for the three months ended May 31, 2021. The Company has
prepared a transcript of that conference call, a copy of which is annexed hereto as Exhibit 99.2.
 
The information furnished under Items 2.02 and 8.01, including Exhibits 99.1 and 99.2, shall not be deemed to be filed for the purposes of Section 18 of
the Securities Exchange Act of 1934, as amended, and will not be incorporated by reference into any registration statement filed under the Securities
Act of 1933, as amended, unless specifically identified therein as being incorporated therein by reference.
 
Item 9.01    Financial Statements and Exhibits.

(d)    Exhibits
 

Exhibit No.  Description
   

99.1  Press Release, dated July 12, 2021, relating to VOXX International Corporation's earnings release for the three months
ended May 31, 2021 (filed herewith).

99.2  Transcript of conference call held on July 13, 2021 at 10:00 am (filed herewith).
104  Cover Page Interactive Data File (formatted as inline XBRL and contained in Exhibit 101).
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FOR IMMEDIATE RELEASE
 

VOXX INTERNATIONAL CORPORATION REPORTS ITS FISCAL 2022 FIRST QUARTER FINANCIAL RESULTS
 
 • Fiscal 2022 first quarter net sales increased $65.1 million or 90.4% year-over-year.
 • Fiscal 2022 first quarter operating loss of $0.4 million, a $7.7 million year-over-year improvement.
 • Fiscal 2022 net income attributable to VOXX of $2.7 million, an $11.0 million year-over improvement.
 • Fiscal 2022 Adjusted EBITDA of $8.3 million, an $11.5 million year-over-year improvement.
 
ORLANDO, FL. – July 12, 2021 — VOXX International Corporation (NASDAQ: VOXX), a leading manufacturer and distributor of automotive and consumer
technologies for the global markets, today announced its financial results for its Fiscal 2022 first quarter ended May 31, 2021.
 
Commenting on the Company’s Fiscal 2022 first quarter results and business momentum, Pat Lavelle, President and Chief Executive Officer stated, “We reported
strong top-line growth with all of our business segments up year-over-year. We also generated positive net income and Adjusted EBITDA compared to losses in last
year’s fiscal first quarter, up $11.0 million and $11.5 million, respectively. This was in spite of higher supply chain expenses given industry-wide shortages and
delays. We expect higher supply chain costs and shipping delays to impact the fiscal second quarter, and we still anticipate growth, but less than initially anticipated.
We instituted price increases to offset the cost of doing business and we will start to realize the positive impact in our fiscal 2022 second quarter, and more so in the
second half of the year. We believe we’ve taken the right steps to ensure we have the inventory on hand to meet customer demand in our all-important fiscal third
quarter and our positive outlook for the second half of the year has not changed.”
 
Lavelle continued, “There has been a lot of positive activity in Fiscal 2022. We reached an agreement to acquire Onkyo’s Home Entertainment A/V business, set up a
joint venture with Sharp to close this transaction, and signed a new licensing agreement with Pioneer Corporation to manufacture and distribute the Pioneer and
Pioneer Elite brands for home audio/video products. These are big milestones for our Premium Audio Company and if all closes as planned, we should generate
approximately $50 million in sales this fiscal year, with significant growth opportunities in the coming years. We also won smaller automotive OEM awards with
Nissan and Volvo, and we were advised by Stellantis that we should receive awards for a newly designed in-vehicle entertainment system and displays shortly. These
programs we are working on could generate over $75 million in new, incremental business over a three-year period. Our distribution agreement with GalvanEyes will
be presented to stockholders at our Annual Meeting later this month and if approved, would strengthen EyeLock’s distribution and reach, and its financial
performance.”
 
Onkyo Home Entertainment Corporation Transaction
 
On April 29, 2021, the Company signed a Letter of Intent to acquire the home audio/video business of Onkyo Home Entertainment Corporation (“Onkyo”), along
with Sharp Corporation (“Sharp”) as its partner. On May 28, 2021, the Company and Sharp signed an asset purchase agreement to jointly acquire Onkyo’s home a/v
business for a total purchase price of $30.8 million, plus the assumption of certain liabilities. The agreement was approved at Onkyo’s ordinary general meeting of
shareholders on June 25, 2021, and on June 28, 2021, the Company
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announced that it had entered into a joint venture with Sharp to execute the transaction. Finalization of the proposed transaction is subject to customary and regulatory
closing conditions and is expected to be completed by August 30, 2021.
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VOXX International Corporation Reports its Fiscal 2022 First Quarter Results
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Distribution Agreement with GalvanEyes LLC
 
On April 29, 2021, EyeLock LLC entered into a three-year exclusive distribution agreement (the “Agreement”) with GalvanEyes LLC (“GalvanEyes”), a Florida LLC
managed by the Company’s largest stockholder, Mr. Beat Kahli. The Agreement provides that GalvanEyes will become the exclusive distributor of EyeLock products
in the EU, Switzerland, Puerto Rico, Malaysia, and Singapore with the exception of any existing customer relationships. GalvanEyes was also granted exclusive
distribution rights in the United States for the residential real estate market and specific U.S. Government agencies, and non-exclusive distribution rights in all other
territories and verticals with the Company’s consent. In consideration of the grant of exclusivity, GalvanEyes has agreed to pay EyeLock $10.0 million in the form of
an annual fee of up to $5.0 million, with payments made on a quarterly basis. Any gross profit generated by GalvanEyes on the sale of EyeLock LLC products by
GalvanEyes will be deducted from the annual fee.
 
The transaction is subject to certain closing conditions, including formal approval by the Board of Directors and approval by the Company’s stockholders at the
Annual Meeting of Stockholders to be held on July 29, 2021.
 
Fiscal 2022 and Fiscal 2021 First Quarter Comparisons
 
Net sales in the Fiscal 2022 first quarter ended May 31, 2021, were $137.1 million as compared to net sales of $72.0 million in the Fiscal 2021 first quarter ended
May 31, 2020, an increase of $65.1 million or 90.4%. The Company reported year-over-year increases in all reporting segments for the comparable Fiscal periods.
 
 • Automotive Electronics segment net sales in the Fiscal 2022 first quarter were $42.7 million as compared to $17.3 million in the comparable year-ago

period, an increase of $25.4 million or 146.9%. OEM product sales were $14.9 million as compared to $7.7 million and aftermarket product sales were
$27.7 million as compared to $9.6 million for the Fiscal 2022 and Fiscal 2021 first quarter periods, respectively. Driving the year-over-year improvements
were new sales associated with the Company’s acquisition of DEI, which occurred in the Fiscal 2021 second quarter, higher sales of OEM and aftermarket
rear-seat entertainment solutions, and an increase in sales of automotive safety and security products. This was partially offset by lower OEM remote start
product sales due to industrywide, global semiconductor shortages.

 
 • Consumer Electronics segment net sales in the Fiscal 2022 first quarter were $94.1 million as compared to $54.5 million in the comparable year-ago

period, an increase of $39.6 million or 72.6%. Premium Audio product sales were $71.6 million as compared to $34.5 million and other Consumer
Electronics products sales were $22.5 million as compared to $20.0 million when comparing the Fiscal 2022 and Fiscal 2021 first quarter periods. The
primary drivers were higher product sales in the premium home theater, subwoofer, premium mobility, and premium wireless audio categories; new sales
of premium wireless computer speaker systems and other Bluetooth speakers; higher volume of products sold through new distribution channels; and an
increase in sales through 11 Trading Company LLC (“11 TC”), a newly formed subsidiary in the Fiscal 2021 second quarter; and higher e-commerce sales.
The Company also had higher sales of wireless speakers, remotes, karaoke products, and nursery products domestically, and an increase in sales of
premium audio and accessory products in Europe, as many COVID-19 restrictions were lifted.

 
 • Biometrics segment net sales in the Fiscal 2022 first quarter were approximately $0.2 million, an increase of $0.1 million or 111.3% as compared to $0.1

million in the comparable year-ago period. The year-over-year increase was primarily related to higher sales of the Company’s NIXT product, which was
introduced in the second half of Fiscal 2021.
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The gross margin in the Fiscal 2022 first quarter was 26.8% as compared to 27.7% in the Fiscal 2021 first quarter, a decline of 90 basis points. While gross margin
was down year-over-year, consolidated gross profit increased by $16.7 million or 83.7%.
 
 • Automotive Electronics segment gross margin of 27.0% as compared to 17.7%, up 930 basis points.
 • Consumer Electronics segment gross margin of 26.6% as compared to 30.9%, down 430 basis points.
 • Biometrics segment gross margins of 19.5% as compared to negative gross margins of 22.7%.
 
Total operating expenses in the Fiscal 2022 first quarter were $37.1 million as compared to $28.0 million in the comparable Fiscal 2021 period, an increase of $9.0
million. As a percentage of net sales, operating expenses were 27.0% in the Fiscal 2022 first quarter as compared to 39.0% in the comparable period last year.
 
 • Selling expenses increased by $2.9 million when comparing the periods ended May 31, 2021, and May 31, 2020. The Company incurred higher salary and

commission expenses, due to the absence of COVID-19 related furloughs and salary and bonus reductions that were present in the Fiscal 2021 first
quarter. The increase was also due to additional headcount related to the creation of the Company’s DEI and 11 TC subsidiaries, and higher advertising
expenses.

 
 • General and administrative expenses increased by $4.4 million when comparing the periods ended May 31, 2021, and May 31, 2020. Professional fees

increased approximately $2.6 million and was the primary driver for the year-over-year increase. This was principally due to the asset purchase agreement
signed with Onkyo, the joint venture with Sharp Corporation, increased litigation fees, and consulting fees related to the distribution agreement with
GalvanEyes LLC, and legal and professional fees related to the DEI and 11 TC subsidiaries.

 
 • Engineering and technical support expenses increased by $1.7 million for the comparable Fiscal 2022 and Fiscal 2021 first quarter periods, with

approximately $1.3 million related to the DEI subsidiary, reimbursement of engineering labor expenses incurred in prior periods, the absence of furloughs,
and pay reductions related to COVID-19 that were in place during the three months ended May 31, 2020. The Company also incurred higher research &
development expenses in support of new, Automotive and Biometrics segment programs.

The Company reported an operating loss in the Fiscal 2022 first quarter of $0.4 million as compared to an operating loss of $8.1 million in the Fiscal 2021 first
quarter, a $7.7 million year-over-year improvement.
 
Total other income, net, for the three months ended May 31, 2021, was $2.6 million as compared to total other income, net, of $0.7 million for the three months ended
May 31, 2020. The primary driver was a $1.9 million improvement in equity in income of equity investees, which relates to higher sales and net income from the
Company’s 50% non-controlling interest in ASA Electronics, LLC (“ASA”), among other factors.
 
Net income attributable to VOXX International Corporation in the Fiscal 2022 first quarter was $2.7 million as compared to a net loss attributable to VOXX
International Corporation of $8.3 million in the comparable Fiscal 2021 period, a year-over-year improvement of $11.0 million. On a per share basis, the Company
reported basic and diluted net income per share attributable to VOXX International Corporation of $0.11 in the Fiscal 2022 first quarter as compared to a basic and
diluted net loss per common share attributable to VOXX International Corporation of $0.34 in the comparable Fiscal 2021 period.
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Earnings Before Interest, Taxes, Depreciation and Amortization (“EBITDA”) in the Fiscal 2022 first quarter was $6.4 million as compared to an EBITDA loss in the
Fiscal 2021 first quarter of $3.3 million, an improvement of $9.7 million. Adjusted EBITDA in the Fiscal 2022 first quarter was $8.3 million as compared to an
Adjusted EBITDA loss in the Fiscal 2021 first quarter of $3.2 million, an improvement of $11.5 million.
 
Balance Sheet Update
As of May 31, 2021, the Company had cash and cash equivalents of $36.7 million as compared to $59.4 million as of February 28, 2021. Total debt as of May 31,
2021, was $7.0 million as compared to total debt of $7.1 million as of February 28, 2020. The only debt outstanding as of February 28, 2021, related to the
Company’s domestic mortgage in Florida. Total long-term debt, net of debt issuance costs as of May 31, 2021, was $5.3 million as compared to total long-term debt,
net of debt issuance costs of $6.0 million as of February 28, 2021.
 
Conference Call Information
VOXX International Corporation will be hosting its conference call and webcast on Tuesday, July 13, 2021, at 10:00 a.m. Eastern. Interested parties can participate by
visiting www.voxxintl.com and clicking on the webcast in the Investor Relations section or via teleconference using the information below.
 
 • Toll-free number: 877-303-9079 / International number: 970-315-0461 / Conference ID: 4695896
 
A webcast and teleconference replay will be available approximately one hour after the completion of the call.
 
Replay Information
 • Replay number: 855-859-2056 / International replay number: 404-537-3406 / Conference ID: 4695896
 
Non-GAAP Measures
EBITDA and Adjusted EBITDA are not financial measures recognized by GAAP. EBITDA represents net income (loss) attributable to VOXX International
Corporation, computed in accordance with GAAP, before interest expense and bank charges, taxes, and depreciation and amortization. Adjusted EBITDA represents
EBITDA adjusted for stock-based compensation expense, acquisition costs, certain non-routine legal and professional fees, and life insurance proceeds. Depreciation,
amortization, and stock-based compensation are non-cash items.

We present EBITDA and Adjusted EBITDA in this Form 10-Q because we consider them to be useful and appropriate supplemental measures of our performance.
Adjusted EBITDA helps us to evaluate our performance without the effects of certain GAAP calculations that may not have a direct cash impact on our current
operating performance. In addition, the exclusion of certain costs or gains relating to certain events allows for a more meaningful comparison of our results from
period-to-period. These non-GAAP measures, as we define them, are not necessarily comparable to similarly entitled measures of other companies and may not be an
appropriate measure for performance relative to other companies. EBITDA and Adjusted EBITDA should not be assessed in isolation from, are not intended to
represent, and should not be considered to be more meaningful measures than, or alternatives to, measures of operating performance as determined in accordance with
GAAP.
 
About VOXX International Corporation
VOXX International Corporation (NASDAQ: VOXX) has grown into a leader in Automotive Electronics and Consumer Electronics, with emerging Biometrics
technology to capitalize on the increased need for advanced security. Over the past several decades, with a portfolio of approximately 35 trusted brands, VOXX has
built market-leading positions in in-vehicle entertainment, automotive security, reception products, a number of premium audio market segments, and more. VOXX is
a global company, with an extensive distribution network that includes power retailers, mass merchandisers, 12-volt specialists and many of the world's leading
automotive manufacturers. For additional information, please visit our website at www.voxxintl.com.
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Safe Harbor Statement
Except for historical information contained herein, statements made in this release constitute forward-looking statements and thus may involve certain risks and
uncertainties. All forward-looking statements made in this release are based on currently available information and the Company assumes no responsibility to update
any such forward-looking statements. The following factors, among others, may cause actual results to differ materially from the results suggested in the forward-
looking statements. The factors include, but are not limited to the: risk factors described in the Company's annual report on Form 10-K for the fiscal year
ended February 28, 2021, and other filings made by the Company from time to time with the SEC. The factors described in such SEC filings include, without
limitation: the impact of the COVID-19 outbreak on the Company's results of operations, the Company's ability to realize the anticipated results of its business
realignment; cybersecurity risks; risks that may result from changes in the Company's business operations; our ability to keep pace with technological advances;
significant competition in the automotive electronics, consumer electronics and biometrics businesses; our relationships with key suppliers and customers; quality and
consumer acceptance of newly introduced products; market volatility; non-availability of product; excess inventory; price and product competition; new product
introductions; foreign currency fluctuations; and restrictive debt covenants. Many of the foregoing risks and uncertainties are, and will be, exacerbated by the COVID-
19 pandemic and any worsening of the global business and economic environment as a result. The Company assumes no obligation and does not intend to update
these forward-looking statements.
 
Investor Relations Contact:
Glenn Wiener, GW Communications (for VOXX)
Email: gwiener@GWCco.com
 

--  Tables to Follow  --
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VOXX International Corporation and Subsidiaries Consolidated Balance Sheets
(In thousands, except share and per share data)

 

  
May 31,

2021   
February 28,

2021  
  (unaudited)      
Assets         
Current assets:         

Cash and cash equivalents  $ 36,710  $ 59,404 
Accounts receivable, net   95,498   106,165 
Inventory   137,723   130,793 
Receivables from vendors   357   277 
Prepaid expenses and other current assets   26,864   22,266 
Income tax receivable   440   434 

Total current assets   297,592   319,339 
Investment securities   1,685   1,777 
Equity investment   23,145   23,267 
Property, plant and equipment, net   51,659   52,026 
Operating lease, right of use asset   4,559   4,572 
Goodwill   57,408   58,311 
Intangible assets, net   88,699   90,104 
Deferred income tax assets   101   99 
Other assets   990   1,323 

Total assets  $ 525,838  $ 550,818 
Liabilities, Redeemable Equity, and Stockholders' Equity         
Current liabilities:         

Accounts payable  $ 46,320  $ 61,826 
Accrued expenses and other current liabilities   47,893   53,392 
Income taxes payable   1,868   1,587 
Accrued sales incentives   21,029   25,313 
Contract liabilities, current   4,005   4,178 
Current portion of long-term debt   500   500 

Total current liabilities   121,615   146,796 
Long-term debt, net of debt issuance costs   5,260   5,962 
Finance lease liabilities, less current portion   229   302 
Operating lease liabilities, less current portion   3,540   3,582 
Deferred compensation   1,685   1,777 
Deferred income tax liabilities   7,010   6,645 
Other tax liabilities   1,079   1,170 
Other long-term liabilities   4,422   5,255 

Total liabilities   144,840   171,489 
Commitments and contingencies         
Redeemable equity   3,226   3,260 
Stockholders' equity:         

Preferred stock:         
No shares issued or outstanding   —   — 

Common stock:         
Class A, $.01 par value, 60,000,000 shares authorized, 24,476,847 and 24,416,194 shares issued and 21,727,629 and 21,666,976 shares
outstanding at May 31, 2021 and February 28, 2021, respectively   245   245 
Class B Convertible, $.01 par value, 10,000,000 shares authorized, 2,260,954 shares issued and outstanding at both May 31, 2021 and February
28, 2021   22   22 

Paid-in capital   299,782   300,402 
Retained earnings   151,622   148,906 
Accumulated other comprehensive loss   (14,485)   (14,977)
Less: Treasury stock, at cost, 2,749,218 shares of Class A Common Stock at both May 31, 2021 and February 28, 2021   (23,918)   (23,918)
Less: Redeemable equity   (3,226)   (3,260)

Total VOXX International Corporation stockholders' equity   410,042   407,420 
Non-controlling interest   (32,270)   (31,351)

Total stockholders' equity   377,772   376,069 
Total liabilities, redeemable equity, and stockholders' equity  $ 525,838  $ 550,818 
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VOXX International Corporation and Subsidiaries

Unaudited Consolidated Statements of Operations and Comprehensive Income
(In thousands, except share and per share data)

 

  
Three months ended,

May 31,  
  2021   2020  

Net sales  $ 137,060  $ 71,987 
Cost of sales   100,365   52,012 
Gross profit   36,695   19,975 
Operating expenses:         

Selling   11,467   8,567 
General and administrative   19,352   14,995 
Engineering and technical support   6,232   4,485 

Total operating expenses   37,051   28,047 
Operating loss   (356)   (8,072)
Other (expense) income:         

Interest and bank charges   (528)   (799)
Equity in income of equity investee   2,723   862 
Other, net   442   685 

Total other income, net   2,637   748 
Income (loss) before income taxes   2,281   (7,324)
Income tax expense   484   1,781 
Net income (loss)   1,797   (9,105)
Less: net loss attributable to non-controlling interest   (919)   (833)

Net income (loss) attributable to VOXX International Corporation  $ 2,716  $ (8,272)
Other comprehensive income (loss):         

Foreign currency translation adjustments   372   504 
Derivatives designated for hedging   119   (177)
Pension plan adjustments   1   (14)
Other comprehensive income, net of tax   492   313 

Comprehensive income (loss) attributable to VOXX International Corporation  $ 3,208  $ (7,959)
Income (loss) per share - basic: Attributable to VOXX International Corporation  $ 0.11  $ (0.34)
Income (loss) per share - diluted: Attributable to VOXX International Corporation  $ 0.11  $ (0.34)
Weighted-average common shares outstanding (basic)   24,266,242   24,224,478 
Weighted-average common shares outstanding (diluted)   24,925,974   24,224,478 
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Reconciliation of GAAP Net Income Attributable to
VOXX International Corporation to EBITDA and Adjusted EBITDA

(In thousands)

 
 

  
Three months ended,

May 31,  
  2021   2020  

Net income (loss) attributable to VOXX International Corporation  $ 2,716  $ (8,272)
Adjustments:         

Interest expense and bank charges (1)   372   661 
Depreciation and amortization (1)   2,778   2,509 
Income tax expense   484   1,781 

EBITDA   6,350   (3,321)
Stock-based compensation   236   351 
Acquisition costs   676   125 
Professional fees related to distribution agreement with GalvanEyes LLC   325   — 
Non-routine legal fees   686   82 
Life insurance proceeds   —   (444)
Adjusted EBITDA  $ 8,273  $ (3,207)
 
(1) For purposes of calculating Adjusted EBITDA for the Company, interest expense and bank charges, as well as depreciation and amortization, have been

adjusted in order to exclude the non-controlling interest portion of these expenses attributable to EyeLock LLC.
 

 
 
 

9



Exhibit 99.2
 
 
 
REFINITIV STREETEVENTS

EDITED TRANSCRIPT
Q1 2022 VOXX International Corp Earnings Call

 
EVENT DATE/TIME: JULY 13, 2021 / 2:00PM GMT
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Exhibit 99.2
CORPORATE PARTICIPANTSCharles Michael Stoehr VOXX International Corporation - Senior VP, CFO & DirectorPatrick M. Lavelle VOXX
International Corporation - President, CEO & DirectorCONFERENCE CALL PARTICIPANTSThomas Ferris Forte D.A. Davidson & Co., Research
Division - MD & Senior Research AnalystGlenn Wiener GW Communications LLC - OwnerPRESENTATIONOperatorGood day and thank you for standing
by. Welcome to the VOXX Fiscal 2022 First Quarter Results Conference. (Operator Instructions) Please be advised that today's conference is being recorded.I would
now like to hand the conference to your host, Glenn Wiener, Investor Relations. Please go
ahead.─────────────────────────────────────────────────────────────────────────────────────Glenn
Wiener GW Communications LLC - OwnerThank you, Carmen. Good morning and welcome to VOXX International's Fiscal 2022 First Quarter Conference Call.
It's been about approximately 2 months since we last reported our Fiscal '21 results, and I'm pleased to say momentum has continued.Today, we will have prepared
remarks from Pat Lavelle, President and Chief Executive Officer; and Michael Stoehr, Senior Vice President and Chief Financial Officer. After which, we will open
the call for questions.A few quick items to address before turning the call over to management. Our Annual Meeting of Stockholders will be held on July 29, and it
will be a virtual meeting, similar to last year's format. Our proxy statement can be found in the Investor Relations section of our website under SEC Filings.Michael
Stoehr and I will be presenting at the D.A. Davidson Bison Select Conference on August 4, and we will be hosting meetings throughout the day. And we have
registered to present at the Sidoti Summer Virtual Microcap Investor Conference on August 19, the time to be determined and announcement once that's confirmed
will be [sent] (added by company after the call) out. I would also add that we expect to participate in other conferences throughout the back end of the year. We are
actively talking with investors, analysts and others capital parties.I'd like to remind everyone that except for historical information contained herein, statements made
on today's call and webcast that would constitute forward-looking statements are based on currently available information. The Company assumes no responsibility to
update any such forward-looking statements, and I would like to point you to the risk factors associated with our business, which are detailed in our Form 10-K for the
period ended February 28, 2021.It is now my pleasure to turn the call over to
Pat.─────────────────────────────────────────────────────────────────────────────────────Patrick M.
Lavelle VOXX International Corporation - President, CEO & DirectorThank you, Glenn, and good morning, everyone.As expected, we reported strong growth
across each of our business segments. Our first quarter is typically our most challenging. However, in Fiscal '22, our Q1 sales were up over 90%; net income
attributable to VOXX was $2.7 million, an $11 million improvement; and adjusted EBITDA of $8.3 million increased by $11.5 million when comparing the fiscal
2022 and fiscal 2021 first quarters. All things considered, especially with some of the supply chain issues the industry is facing and the higher costs we've had to
absorb, I'm quite pleased with the performance.I'll also note that while we reported a small operating loss, our operations were profitable when excluding the higher
legal and professional costs associated with all of the transactions that we have underway with Onkyo, Pioneer, GalvanEyes, and these are all one-time expenses.Our
Q1 results last year were negatively affected by the start of COVID as many of our larger retailers and OEM customers shut down. And as reported, we cut overhead
drastically to see what the impact of the pandemic would be on our business. We furloughed employees, stopped certain investments, cut travel and many third-party
expenses until we were able to see the full impact of COVID.As sales improved throughout the year, we essentially restored most of these cuts by the end of our
Fiscal 2021 third quarter. So, as we entered the first quarter of [Fiscal] (added by company after the call) 2022, business was operating at more normal levels and we
were able to increase sales dramatically to cover the higher overhead while creating new revenue streams for the future.Our Automotive segment grew by over $25
million. Our OEM business was up, aided by the Nissan Armada rear-seat entertainment program coming online and higher volumes due to prior year plant
shutdowns. We also had sales increases of OEM automotive safety electronic products and higher aftermarket sales across several categories as retailers and
aftermarket dealers were operating mostly at pre-COVID levels during the Fiscal 2022 first quarter. Overall, in Automotive, sales were up, gross margins improved,
and the segment was profitable with a $6.3 million improvement in pre-tax income year-over-year.We were awarded a new rear-seat entertainment program with
INFINITI in support of their QX80 launch, roughly $1.5 million over 5 years with shipments starting this month. We won a new OEM program from Volvo Europe,
approximately $2.1 million, for LED modules on their heavy-duty trucks. This marks the third award with Volvo since we acquired VSM at the end of January 2020.
We were also awarded a small OEM program from Nissan for fog light kits, which we hope to expand on.We continue to ship Ford our current EVO rear-seat solution
as we gear up for the EVOLVE launch with
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Exhibit 99.2
Amazon's Fire TV built-in. EVOLVE will start to ship in November and will be released to dealers in February of 2022. We are in discussions with Ford about adding
new vehicles, as I mentioned on our last call, and we are making progress.As projected, we launched our new EVOLVE program with Stellantis and expect to ramp
up volume throughout the year. Over the next several weeks, we expect to finalize additional programs with Stellantis. We were advised that VOXX Automotive will
be the supplier of record for a headless VRM program, a new type of video system starting in the second quarter next year along with additional display units starting
a year later. We expect to have final details to share by our Annual Stockholders' Meeting or by our next quarterly call. But based on discussions, we anticipate this
could generate in excess of $75 million of new business. When we receive the official notice, this will bring the total volume of new OEM awards that we have
received over the past approximately 2 years to roughly $500 million. We are in discussions with other OEMs for EVOLVE and our latest solution and have several
requests for proposals pending. We are building a strong portfolio of OEM awards, a majority of them incremental business that will layer on our core business for
several years out.Our Consumer Electronics segment posted a sales increase of almost $40 million with the bulk coming from the Premium Audio Company, though
Other Consumer Electronics Products grew as well. We had growth in the home theater, subwoofer, premium mobility and premium wireless audio categories and
benefited from new sales of premium wireless computer speaker systems and Bluetooth products. Additionally, 11 TC, the subsidiary established last August to
distribute Onkyo and Pioneer products, also led to the year-over-year increases.As I mentioned earlier in last year's first quarter, we had the COVID-19 pandemic in
full swing and had to deal with retail store closures. We are now operating at more normalized levels with expanded distribution and an improved product assortment,
which bodes well for the future, even considering many of the initial COVID stay-at-home-type purchases that will not be anniversaried.During this year's first
quarter, margins were impacted by higher inbound freight costs and warehousing overseas, several promotions that were run during the quarter to clear holiday
inventory and certain products that were sold at distributor-like margins, obviously, Onkyo. The CE segment, as a whole, however, delivered $5.5 million in pretax
income versus a small loss in last year's first quarter.As we announced just a few weeks ago, the Premium Audio Company formed a Joint Venture with Sharp
Corporation. The JV will acquire Onkyo's Home and Audio Video business, and the Premium Audio Company will be the controlling interest holder. The total
purchase price is $30.8 million plus certain liabilities, and Mike will go through more of those deal terms in his remarks. We are looking to close by the end of
August, pending regulatory approvals and general closing conditions. And assuming all moves forward as planned, the JV will own the Onkyo and Integra brands, all
IP, all distribution, engineering, and manufacturing rights. This deal will provide us with more normalized margins that we typically [see in the premium audio space
rather than the distribution-like] (corrected by company after the call) margins we were working on this past year when the agreement was reached.We also solidified
the alliance with Pioneer, reaching a new licensing agreement to manufacture and distribute Pioneer and Pioneer Elite brands for A/V products worldwide, except for
the People's Republic of China. It will take time for Sharp to ramp up production lines in Malaysia and to secure all parts and inventory needed due to the shortages
today. But with that said, if we close as planned, we should do approximately $50 million in net sales this Fiscal year compared to a little under $14 million in Fiscal
'21.And as I've stated on prior calls, we're talking about an Onkyo business that did well over $200 million just a few years ago and more in prior years. There is no
doubt we have the distribution and infrastructure to rebuild worldwide sales. And thus, over the next few years, this would be a big boost to both the top and bottom
line. Additionally, 11 TC, remember, also picked up the ESOTERIC and TEAC brand in April of last year.I went through many of the new product launches on our
last call, so I won't rehash them. But if anyone has questions, feel free to ask. And the same goes for partnerships with the most recent being the PGA program that we
have launching this summer.As for the Biometrics segment, things are improving, albeit at a little slower rate than we had hoped. Revenue more than doubled, coming
in at a little over $200,000; gross margins turned positive; and our pretax loss was roughly in line with last year's [first] (added by company after the call) quarter.
Driving the improvement were higher sales of our newer [NBiXT] (corrected by company after the call) product that comes with iTEMP to take a person's
temperature before allowing access via an iris scan.We continue to make progress on additional programs and remain in discussions with several potential partners for
EyeLock's embedded technology. We are also moving forward with the health care equipment supplier I referenced on prior calls with minor revenue contributions
expected this year as we go through beta tests, increased revenue in Fiscal '23 as they do a soft rollout and a wider scale build-out in Fiscal '24. Everything remains on
track.On July 29, we'll host our Virtual Annual Meeting of Stockholders, and up for vote will be the proposed distribution agreement between EyeLock and
GalvanEyes LLC, which is majority owned by Beat Kahli, our largest shareholder, who is also up for election as a new Board Director.And what I'd like to do first is
give you a little bit about Mr. Kahli. He currently serves as the Founder and CEO of Kähli Holding AG and Avalon Park Group, a real estate development company
here in Orlando; and as CEO and Director of sitEX Properties Holding AG, another real estate company with activities in the U.S. and in Switzerland. He serves on
the Board of Advent Health Orlando, one of the largest nonprofit health systems in the U.S., and has several other business interest internationally. He has been very
supportive since he began investing in VOXX, offering to leverage his network to help drive our business forward. We believe his vast experience across diverse
industries, his global network and his current and prior Board service will be an asset to our company as we look to expand and drive meaningful shareholder value.I
understand from some investors that there is a desire for more disclosure on GalvanEyes. Mr. Kahli has been made aware of that request. And although he has been
holding off on marketing until the deal is approved and finalized, his team has started to expand communications.GalvanEyes recently launched its website,
www.galvaneyesbiometric.com, to provide investors with more background on the Company, its people and reach. And I'd also like to recommend, you review the
Avalon Park Group website for more information.But here are a few facts. GalvanEyes is part of Avalon Park Group with over $1 billion in assets globally. Mr. Kahli
serves as Chairman of the Board. And the management team he has assembled includes Allen Ibaugh, CEO, who has a 25-plus year career working on various
security, authentication, database and systems planning projects for departments of transportation, metropolitan planning organizations, local governments and private
companies; Jason Amadori, CTO, also with a 25-plus year career focused on technical solutions development specializing in scanning-based technologies such as
LiDAR, sensors, authentication, change detection and risk assessment; and Rick Hammond, Chief Growth Officer, another with a 25-plus year career in IT,
engineering and cybersecurity services to transportation, government and the private sector.This team is backed by an advisory group. And while awaiting shareholder
approval, they are in the process of setting up operations, leveraging contacts and determining the best paths forward to create new business opportunities for
EyeLock both in the physical security products and in the embedded solutions.This is a seasoned team that has worked together on several programs across the globe.
Their backgrounds and Avalon Park Group's vast reach make them an ideal distribution partner that can help us in markets where we have a limited to no presence.
Real estate, critical infrastructure, transportation, U.S. government, they have dealt with companies and agencies within these areas for over 20 years. Through
GalvanEyes, they provide us with infrastructure in the EU, Switzerland, Puerto Rico, Malaysia and Singapore where EyeLock has limited reach. And most important,
they understand and believe in EyeLock's technology and the need for it.As noted in our Proxy, GalvanEyes will pay EyeLock $10 million in the form of an annual
fee up to $5 million for the first 2 years with payments by quarter. And any gross profit they generate on sales of EyeLock products would be deducted from the
annual fee, but essentially $5 million per year flowing to gross profit, improving EyeLock's financial performance and our consolidated results.In summary, this has
been a very active and a relatively good first quarter. We expect growth in 2Q. However, the cost of doing business will be greater due to higher product and product-
related expenses. To offset these increases, we have raised prices in both our Automotive and Consumer segments that will have a positive impact beginning this
quarter and more so in Q3 and beyond. We will also have higher professional fees associated with closing the Onkyo transaction. But for the year, we expect to
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Exhibit 99.2
generate growth, meaningful profitability and positive cash flow. The supply issues present a near-term challenge, and we are not alone, it's the entire industry. I
believe we have managed this process well to this point, and we are poised for a strong second half and even better fiscal year '23 given the new alliances formed, the
new awards and our momentum.So with that, I'll now turn the call over to Mike. And then when he's done, we'll open it up for questions. Michael?
─────────────────────────────────────────────────────────────────────────────────────Charles
Michael Stoehr VOXX International Corporation - Senior VP, CFO & DirectorThanks, Pat. Good morning, everyone.Pat discussed our first quarter financial
highlights, and I will provide a little more color around key P&L drivers, the Onkyo transaction and close with a review of our balance sheet. All of my P&L
comments are for the comparable Fiscal 2022 and Fiscal 2021 periods, unless noted otherwise.Total sales were up $65.1 million. Automotive segment sales were up
$25.4 million with OEM product sales up $7.3 million driven by higher RSE volumes and growth in the heavy-duty truck, or HDT market which we service via VSM,
a recent acquisition. Aftermarket product sales were up $18.1 million with roughly $12 million of this attributed to the DEI acquisition, which was not in our Fiscal
'21 first quarter. In the aftermarket, we experienced year-over-year gains in the video and rear-seat entertainment, remote start and security, telematics, and satellite
radio categories, among others.CE segment sales were up $39.6 million with Premium Audio product sales up $37.1 million and other CE product sales up $2.5
million. Within Premium Audio, the biggest growth was in the home separate category, followed by sales of speaker systems and computer systems, mobility products
and to custom installers. Premium Audio sales were up both domestically and in Germany, and we added approximately $6.4 million of new business through 11 TC,
which began operations in the second half of Fiscal 2021. We had sales increases in several CE accessory categories again as retailers were mostly shut down in FY
'21 first quarter, but also due to increased distribution and product placement. Bluetooth wireless speakers, Karaoke product, home audio, remote controls, digital
clocks, smart home, and nursery product sales were up in all of these categories. And we saw a modest increase in our German operation as online sales were strong
and we're starting to see retail stores reopening.And Biometrics segment sales were up a little over $100,000.While consolidated gross margins were down 90 basis
points, gross profit dollars were up $16.7 million.The Automotive segment had a gross margin increase of 930 basis points and gross profit increased by $8.5 million.
Higher OEM sales led to better absorption rates and efficiencies helped drive margins as did the addition of the DEI business, which, traditionally, carry higher
product margins and segment margins; and an increase in sales of higher-margin OEM and aftermarket safety, security and [RSE] (corrected by company after the
call) products.The Consumer segment had a gross margin decline of 430 basis points, but gross profit was up $8.2 million. The driver of these margin declines were:
1)strong sales of Premium Audio computer systems launched in the second quarter of last year and other Premium Audio products sold through the warehouse club
channels. The margin structure is lower, but the contribution in dollars is greater given the volume. 2) We also ran new promotions on some of these products
following the holidays. 3) 11 TC sales positively impacted the segment's overall business but are sold on fulfillment margins. And 4), we incurred higher shipping
costs and surcharges related to container shortages and port delays and higher costs for parts.The first 3 drivers are in the normal course of business and part of our
strategy to increase profitability and fund growth-driven programs. The latter is something that we are controlling as best we can. There will be some residual impact
in the second quarter but, as Pat indicated, the price increases we implemented will begin to offset this in the second quarter with a bigger impact in the third quarter
and beyond.Lastly, Biometrics segment margins were positive at 19.5% versus a negative gross margin of 22.7%, though the overall impact was minimal.Operating
expenses were up $9 million, but as a percentage of net sales declined from 39% in Q1 of Fiscal '21 to 27% in Q1 of Fiscal 2022. This is with a lot of additional costs
we had. 1) $3.7 million of DEI-related expenses, which were not included in Q1 of last year; 2) a $2.6 million increase in professional fees with the majority related to
the transaction Pat discussed; 3) $1.6 million of higher salary and related payroll taxes recorded as selling expenses and a $1.1 million increase in salary expenses
recorded under G&A. Please note, last year's Q1 included furloughs and salary and bonus cuts that we put in place in the early stages of the pandemic. This year's first
quarter did not have that. 4), $1.2 million higher commissions given the higher sales. And finally, 5) $900,000 in higher advertising expenses with new product
displays created and in support of higher online traffic and sales.Pat addressed the bottom-line comparisons and our year-over-year improvements, but I'd like to make
one other comment. Professional fees were up $2.6 million. Of this we had approximately $1.7 million of expenses related to the Onkyo transaction, GalvanEyes
distribution agreement and non-routine legal fees. Taking this into account, our operating income was positive for Q1. You can see the breakout in our Adjusted
EBITDA schedule in our release and Form 10-Q. We continue to lower costs in other areas and are mindful of all expenses, especially as the country, or rather the
world, continues to open up.Other income of $2.6 million was up $1.9 million. Driving this was our 50-50 Joint Venture with ASA Electronics, who posted a $1.9
million improvement year-over-year, and we report this as equity and income of equity investees. Interest and bank charges declined $300,000, which offset the
$200,000 increase in other, net.Moving on to the balance sheet and Onkyo. Balance sheet comparisons are for the periods ended May
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Exhibit 99.2
31, 2021, and February 28, 2021, the end of our Fiscal '22 first quarter and Fiscal '21 year-end.We had cash and cash equivalents of $36.7 million compared to $59.4
million. Total debt stood at $7 million compared to $7.1 million, all related to our Florida mortgage on the property. And long-term debt, net of debt issuance costs of
$5.3 million versus $6 million.As for the Onkyo transaction, the Joint Venture between PAC and Sharp will incur a total purchase price of $30.8 million and includes
the assumption of certain liabilities. In conjunction with the letter of intent we signed on April 29, 2021, we issued a $3 million secured promissory note to Onkyo, so
they could continue to fund certain operations and support the business while we are in discussions. The $3 million is included within prepaid expenses and other
current assets on our balance sheet. We amended the note on June 22 and provided an additional $2.25 million. The note bears interest at 4% and will be satisfied
upon the completion of the transaction. As collateral, we received the security interest in certain Onkyo trademarks and assets. Of the total purchase price, our cash
portion is expected to be approximately $26 million, and the total amount loaned, and interest accrued, will be deducted from the cash purchase upon closing. We
expect we'll need roughly $5 million to support the Joint Venture for the remainder of the fiscal year.This concludes my remarks. And operator, we're ready to open up
the call for
questions.─────────────────────────────────────────────────────────────────────────────────────QUES
AND ANSWERSOperator(Operator Instructions) We have a question from the line of Tom Forte with D.A.
Davidson.─────────────────────────────────────────────────────────────────────────────────────Thoma
Ferris Forte D.A. Davidson & Co., Research Division - MD & Senior Research AnalystSo Pat and Mike, first off, congrats on the quarter. I had a handful of
questions I wanted to walk through. I'll go one at a time.So first off, Pat, as a long-time participant in the consumer electronics category, I was hoping you could
provide some historical context for the current challenging supply chain situation. For example, is this the most challenging it's been in 10 years, 20 years? How
should I think about it in a historical context?
─────────────────────────────────────────────────────────────────────────────────────Patrick M.
Lavelle VOXX International Corporation - President, CEO & DirectorWell, historically, I don't think we've seen situations like this before. There have been in part
shortages, but COVID really has impacted so many different areas, whether it's the chip production, raw material, container delays, shipment delays, port problems
because of COVID. This has essentially caused us to really expand the lead times that we normally have for purchasing product and procuring product. We've almost
doubled our lead times to ensure that we have products when we need it.Obviously, through the first quarter, these problems existed. But with a 90% increase in sales,
it did not
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Exhibit 99.2
affect us. The problems continue. We are prepared to bring in products any way that we need to bring in. We have built up a big supply of products that are waiting to
be shipped. And we're fortunate from the standpoint we have the cash on hand, we have the lines open to us to support the inventory purchases, which will be higher,
to make sure that any delays, we have additional products in our warehouses so that we do not miss any sales. But when it comes to historical, I've been doing this for
40-plus years, I don't believe I've seen anything as problematic as this. But as I said, I think we're handling it
well.─────────────────────────────────────────────────────────────────────────────────────Thomas
Ferris Forte D.A. Davidson & Co., Research Division - MD & Senior Research AnalystExcellent. That was very helpful. So the next question I had is, how should I
think about it in this manner? Is it more challenging today in July than it was 3 months ago and 6 months ago? And what signs are you looking for improvement?
─────────────────────────────────────────────────────────────────────────────────────Patrick M.
Lavelle VOXX International Corporation - President, CEO & DirectorWell, I think we're -- from the chip shortages and things like that, we had anticipated. We
started to hear about the chip shortages, so we were out purchasing and we've extended our long lead items, in some cases, over a year. So the chip shortages have not
really affected us.The price increases will affect us as those higher-priced products get delivered to us, but that's the reason why we instituted the price increases, to
offset the raw material chip price increases. And then there's also some increase in containers and freight and bringing the products in, which we instituted a surcharge
on. And we feel we're quite competitive with the rest of the market because everybody is facing the same thing. So the prices are going up to offset it.Obviously, the
holiday season is always a crunch. So I think it's going to be challenging. And that is the reason why we have gone out and laid in orders so that, one, we would have
product now. The goal is getting that product into the country however which way we have to bring it in to secure
sales.─────────────────────────────────────────────────────────────────────────────────────Thomas
Ferris Forte D.A. Davidson & Co., Research Division - MD & Senior Research AnalystGreat. Two more. So following our initiation of your stock, we've had a lot
of questions from investors on your automotive efforts and how you're able to land Amazon as a customer and the significance of what you're doing with Amazon as
part of your product portfolio. Can you provide some additional details on that?
─────────────────────────────────────────────────────────────────────────────────────Patrick M.
Lavelle VOXX International Corporation - President, CEO & DirectorWell, obviously, when Amazon looked to enter into the automotive space, they looked around
and they wanted to get their Fire TV into vehicles. And they looked around the companies that have the expertise in the field. And seeing as it had been a niche
business and we were, by far, the #1 supplier of rear-seat entertainment in cars both in the aftermarket and to the OEM manufacturer, they approached us. And when
they saw the capability that we had, they felt very comfortable with moving ahead and essentially making us the only company in North America that they're working
with to develop Amazon TV in the car. And with our involvement in OEM automotive for a number of years, we knew what to expect. And
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Exhibit 99.2
obviously, our successes, we have delivered to Stellantis. There was one other manufacturer that they chose to produce products for some European car manufacturers
that are way behind where we are.So I think we've performed very, very well, and I know that we have the confidence of Amazon to recommend VOXX to any and all
other OEM manufacturers that are looking to add Fire TV to the
car.─────────────────────────────────────────────────────────────────────────────────────Thomas
Ferris Forte D.A. Davidson & Co., Research Division - MD & Senior Research AnalystGreat. So last one, final one. So the new Stellantis program looks really
interesting to us. Can you talk about at high level what it could mean for VOXX International?
─────────────────────────────────────────────────────────────────────────────────────Patrick M.
Lavelle VOXX International Corporation - President, CEO & DirectorI'm sorry, which plan was this?
─────────────────────────────────────────────────────────────────────────────────────Thomas Ferris
Forte D.A. Davidson & Co., Research Division - MD & Senior Research
AnalystStellantis.─────────────────────────────────────────────────────────────────────────────────────
Patrick M. Lavelle VOXX International Corporation - President, CEO & DirectorOh,
Stellantis.─────────────────────────────────────────────────────────────────────────────────────Thoma
Ferris Forte D.A. Davidson & Co., Research Division - MD & Senior Research AnalystStellantis.
Yes.─────────────────────────────────────────────────────────────────────────────────────Patrick M.
Lavelle VOXX International Corporation - President, CEO & DirectorYes. Stellantis is -- it's primarily starting with pretty much all the Jeeps and the Pacifica,
okay? In the end of this month, they will be delivering the -- their new Grand Wagoneer, which is their flagship vehicle, and that will contain our products with rear
seats and Fire TV.Again, we've had relationships with these car manufacturers. A number of years -- we've worked with Chrysler for a number of years on remote car
start. And again, when Amazon was recommending VOXX, Chrysler had the experience with VOXX over many, many years. And based on, again, our knowledge of
the rear-seat space, what we had already achieved, which was way ahead of the market, they were comfortable in working with us. Financially, we're a stable
company and that allows them to make the decision to move ahead with us.So there are a lot of different factors that played into it, our experience, Amazon's desire to
work with us. They've met with our engineering team. They knew we had the capability and then we had the financial wherewithal to work with them. And they will
roll out now the Jeep Wagoneer, the Jeep Cherokee, the Pacifica over a period of time. And that's how it
developed.─────────────────────────────────────────────────────────────────────────────────────Opera
(Operator Instructions) Sir, I'm not showing any further questions in
queue.─────────────────────────────────────────────────────────────────────────────────────Patrick
M. Lavelle VOXX International Corporation - President, CEO & DirectorOkay. Thank you. I want to thank everyone for joining the call this morning. We are
pretty excited about the prospects for the company as we look into the future, as we close the Onkyo deal, the Pioneer license agreement and as we start to shift
forward and Stellantis, the Amazon Fire TV, which we believe will generate additional business as it will be the most technologically advanced system on the market.
And I think it will drive focus on to VOXX from other OEM suppliers.So guys, ladies, have a great day. Thank you for your
interest.─────────────────────────────────────────────────────────────────────────────────────Operator
Thank you. And this concludes today's conference. Thank you for your participation and you may now
disconnect.─────────────────────────────────────────────────────────────────────────────────────
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